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gTi00oK NOT A ROSY ONE, 


R FOR NEW ASSOCIATION. 
ns Refuses to Join—Unlikely that 
Organization Will Permit 
Contingents. 


' No marked change has taken place in 
pe affairs of the Fire Underwriters As- 
jation during the past week, aside 
om the positive refusal of Henry 

ns, president of the Continental and 
Fidelity-Phenix Fire Insurance com- | 
nies, to join the movement. 

' Mr. Evans, shortly after his return 

Wrom Europe had a brief interview with 

Vice-President Bissell of the Hartford, 
i Vice-President Correa, of the Home, 

"who after outlining the scope of the 

1 pw Avsociation left with Mr. Evans a 

00 py of its constitution and by-laws. The 

latter inquired whether provision had 

pen made in the new agreement for 


the payment of contingents, as an al- 

Mernative to flat commissions, and 
"was answered in the negative. He in- 
Itimated that such omission might 
prevent his joining the movement. 

On Tuesday Mr. Evans, addressing 
the gentlemen named, wrote as follows: 
| “After carefully considering the ques- 
‘tion of the advisability of associating 
ourselves with ‘The Fire Underwriters’ 
Association,” we have come to the con- 

usion that we do not care to become 
Pmembers of that organization on the 

sis set forth in the constitution and 

-laws which you left with the writer. 
' “The fact that no provision is made 
Mor the payment of a contingent or 
Mrofit-sharing commission would alone 

event us from having membership in 

Ss organization: ‘First, because a 
Marge percentage of our agents report- 
Ming to the New York office are com- 
Spensated on this plan; and, second, be- 
M@ause we believe that such compensa- 
@ion is desirable from the standpoint 

the public, the agents and the com- 

nies. 

“The payment of certain commis- 
Bions in one section of the country, 
pyielding nearly half of the premium in- 
tome derived from the United States, 
"and different commissions in another 

ection, both under agreement through 
associations of companies, cannot, in 
Our opinion, be justified. 

“There are numerous minor points 
Peonnected with the plan as set forth in 
the constitution and by-laws which 
have been submitted by you that are 
PRot satisfactory to us. Chief among 
these is the separation feature. Put 
Mhasmuch as we have decided that the 
Sfrst two points mentioned are suffi- 
‘tient to prevent our joining the asso- 
‘elation, it will not be necessary for us 
‘to go further into detail.” 

While some company executives still 
thold to the belief that the head of the 
»Powerful Continental combination will 
"tome into the Association, others, and 
these constitute the majority, are of 

(Continued on page 13.) 


DIRECTORY OF DEPARTMENTS | 





| Assets, January Ist, 1910 





Organized 1853 


THE HOME 
Insurance # Company 


New York 


Elbridge G. Snow, President 
MAIN OFFICE, 56 CEDAR STREET 


CASH CAPITAL, $3,000,000 

$27 307,672 
14,924,836 
1,200 000 
11,182,836 


Liabilities (including capital) 
Reserve as a Conflagration surplus 
Net Surplus over all liabilities and reserves. 


SURPLUS AS REGARDS POLICYHOLDERS, $15,382,836. 


Insures against loss ot real and personal property, rental income, 
use and occupancy, earned profits and 
commissions by 


Fire, Lightning, Wind-storm, Automobile and 
Inland Transportation Risks 





Entered United States 
1866 


North British 


and Mercantile 


Insurance Co. 


Established 1809 


Since 1866, when the North British & Mercantile entered the United 


States, 1,833 Fire Insurance Companies have failed or retired 








HOME ENDORSEMENT 


—GAVE— 


CONFIDENCE ABROAD 


New Insurance Applied for upon which Premiums have been Paid 








in cash during the first Six Months of 1910 is in Excess of New 





Insurance Paid for in cash during the Entire Twelve Months of 1909 


THE ABOVE IS THE RECORD OF THE 


PITTSBURGH LIFE AND TRUST CO. 


W. C. BALDWIN, President 


The First Company Licensed in the State of New York after the Enactment 
of the Armstrong Laws 


A FEW GENERAL AGENCY DISTRICTS OPEN 
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GOES TO HIS LONG HOME 


BELOVED AND “CAPABLE OFFICER. 


Dr. Leslie D. Ward, Vice-President of 
Prudential Dies in London—Tribute 
by Pres. Dryden and Board. 


| The seemingly slight improvement in 
|the condition of Dr. Leslie D. Ward, 
vice-president of the Prudentia! Insur- 
ance Company, as given out at the 
office of the Company as our issue of 
| last week went to press, engendered a 
|} hope for recovery among his 
ifriends, but it was of 


many 
short dura- 
|tion, as he expired at 7 o’clock on the 
evening of July 13, at the Ritz Hotel 
London. 

The attending physicians gave the 
| cause of his death as a complication of 
| pneumonia and acute Bright’s 
The doctor had been seriousiy ii] and 


lisease 


| in an unconscious condition for about 
a week prior to his death. His only son, 
| Leslie P. Ward, was with him at the 
time, His vody is being returned to this 
country for burial. 

Dr. Ward was born in Madison, N. 
P., July 1, 1845, having just passed his 
$5th birthday anniversary at the time 
of his death. Educated in the city of 
Newark, he joined the 37th New 
Jersey Regiment, serving during th 
Civil War, and later entered the 
medica] department of Columbia Col- 
lege, New York, graduating from that 
institution in 1868 

He established and built up a large 
practice in Newark, which he continued 
until he joined John F. Dryden, in the 
|organization of The Prudential. The 
tireless energy, optimism and enthus- 
iasm of these two then young men, 
coupled with fine creative ability made 
possible the great institution which has 
been so potent a factor in ameliorating 
suffering. 

Its medical director from inception, 
Dr. Ward was chosen vice-president in 
1884, which position he has filled in a 
most creditable manner since that time 
|For years he was the executive man- 
ager of the company’s field force and 
much of the success achieved was due 
to his exceptional ability in that 
tion and his extreme loyalty tot 
dential in the advancement of its inter- 
est. 

Dr. Ward cared little for commenda- 
tion of self: his great pride and con- 
cern was The Prudential. One of the 
most modest and unassuming men, he 
possessed a charming and commanding 
personality. 

Tribute by President Dryden. 

In speaking of the death of his late 
associate, President John F. Dryden, 
said: 

“It is difficult for n to adequately 
express the deep sense of personal loss 
if feel through the death of Dr. Ward. 
We were lose personal frien 
were close business associates. 
our struggles together in the early 
of the Prudential and formed ties 
friendship which continued througout 
the thirty-five years of our intimate 
association. 

“A loyal friend, an earnest, able busi- 
| ness colleague, the quality of the bond 
|of our relationship was peculiarly fine. 
Of charming personality, of the highest 
integrity, of lovable and charitable dis- 
position, optimistic and enthusiastic, he 

(Continued on page 3.) 
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LIFE. 


KOBLITZ WITH BANKERS 





Joins Former Chief As Superintendent 
of Agencies—Trained by W. 
S. Tupper. 





To become superintendent of agen- 
cies for the Bankers Life, Milton S. 
Koblitz has resigned his position as 
agency manager in the East for the 
Pacific Mutual Indemnity, the appoint- 
ment gcing into effect on Friday of 
last week. In this move Mr. Koblitz 
again associates with his former chief, 
Wilbur S. Tupper, recently elected vice- 
president of the Bankers. 

Mr. Koblitz, who is 28, years of age, 
graduated from the University of 
Michigan, where he took an actuarial 
course. Recognizing in him a young 
man of exceptional ability, Mr. Tupper, 
then in charge of the Conservative Life 
of Los Angeles, induced him to take up 
life insurance field work, and his suc- 
cess has been such that Mr. Tupper 
gladly points to him-as one of his, star 
pupils. Another is Herman Pehrens, of 
Chicago. 

In addition to being a trained field 
supervisor, Mr. Koblitz has a thorough 
knowledge of the principles of life in- 
surance. He is a man of untiring ener- 
gy and perseverance and will undoubt- 
edly make good in his new work. 





CREDIT TO HOTCHKISS. 
Superintendent and Lieutenants Se- 
cured Amendment to Section 96, 
Says T. A. Buckner. 

In a statement to the field force of 
his Company, Thos. A. Buckner, vice- 
president of the New York Life, gives 
Hon. William H. Hotchkiss, superin- 
tendent of insurance for New York, and 
his staff of lieutenants, credit for se- 
curing an amendment to Section 96 of 
the New York law, making possible the 
writing of over $150,000,000 of new 
business in a single year. Mr. Buckner 
favs 

“As soon as Superintendent Hotch- 
kiss became convinced that Section 96 
in its old form was unfair to the com- 
panies in his home State and prevented 
their reasonable growth, be concluded 
to ask that the Section be amended as 
follows 

(1) In lieu of a definitely fixed and 
rigid limitation, to impose a limitation 
which allows a reasonable growth each 
year, in proportion to the economy with 
which the business as a whole is man- 
aged. 

(2) To apply the law to outside com- 
panies doing business in New York 
State the same as it applied to do- 
mestic companies. 

“As the result of these conclusions 
Superintendent Hotchkiss introduced 
the amendment to Section 96 with 
which you are already familiar. In 
preparing this for passage the superin- 
tendent was ably assisted by his lieu- 
tenants in the New York State Insur- 
ance Department, Messrs. Hadley, Hur- 
rell, Woodward and Hughes, by the rep- 
resentatives of other life insurance 
companies, and by our general counsel 
James H. McIntosh. 

“Superintendent Hotchkiss and the 
counsel of the department, Mr. Hurrell, 
personally promoted the passage of the 
bill. It was introduced in the hurry 
and crush of the closing days of the 
session, and all the greater credit is 
due to the zeal and vigilance of Mr. 
Hotchkiss and Mr. Hurrell for bringing 
the bill to a successful passage under 
adverse circumstances.” 


Value of Good Directors. 


Fear having been expressed that a 
prospect might not take insurance in 
the Reliance Life of Pittsburgh, the 
assistant general manager E. G. Mc- 
Cormack, asked that the party, a 
wealthy citizen of Ohio but who owing 
to large business interests spends the 
greater portion of his time in Pitts- 
burg, be invited to call at the home 
office for a _ personal investigation. 
What took place is told by Mr. Mc- 
Cormack as follows: 

“The first question the applicant 
asked was: ‘Who are the directors of 





your company?’ I replied by handing | 
him our detailed annual statement, 
with the full list of our directors. He 
looked over it very carefully, and said 
he knew all the men personally, having 
had business dealings with most of 
them. He said: ‘The fact that these 
gentlemen are officers and directors of 
the Reliance Life is recommendation 
enough, and you may write me for as 
much as the company wiil take me 
for.”” 





ARCANUM RATES MUST REMAIN. 
Order Cannot Assume Unlimited Power 
to Increase Assessments—Mem- 
ber’s Consent Necessary. 





Following other recent decisions af- 
fecting fraternal organizations, Justice 
Kelly in the New York Supreme Court, 
sitting in Brooklyn, thas decided that 
the Royal Arcanum has not the right 
to increase rates of assessment without 
the consent of its members. 

The court holds that there is nothing 
in the original contract between the 
applicant for membership and the order 
giving the officers of the Supreme Coun- 
cil the power to increase the assess- 
ments without the consent of the mem- 
bers. Justice Kelly says that this has 
been settled as the law of this State, 
and he cites decisions by the Court of 
Appeals in several such cases. 

The plaintiff in the action before 
Justice Kelly was Samuel Greene. In 
1898 the monthly assessment, by com- 
mon agreement, was made $3.16. Seven 
years later it was increased to $6.80. 
Mr. Greene sent a check for $3.16, which 
was refused, $6.80 being demanded. Pay- 
ing at the new rate under protest, 
Greene later brought suit to enjoin the 
Supreme Council from suspending him 
and asking judgment establishing $3.16 
as the fixed sum to be paid monthly 
by him. In deciding for the plaintiff 
Justice Kelly holds that the order can- 
not assume an unlimited power to in- 
crease the amount of assessment to an 
extent which might be prohibitive and 
result in depriving the individual of his 
membership. 

“The conceded necessity for increased 
revenues,’ says court, “is held to be 
no answer to the claim of the individual | 
that his right to pay at the old rate is| 
a vested contract, right. I also hold 
that, although the defendant is a Mas- 
sachusetts corporation, when it comes 
into the State of New York conducting | 
business here under the permission and 
supervision of the State Insurance De- 
partment, contracts made here with 
residents of this State in councils or- 
ganized and existing in this State and 
to be performed ‘there are to be inter- 
preted under the laws of the State of 
New York.” 





PREMIUM RATES EXTENDED. 





New York Life Insurance Company’s 

Schedule Covering Ages From 51 

to 55 Inclusive. 

Since issuing its rate book for the 
rear 1910, the New York Life has ex- 
tended its premium rates to cover ages 
51 to 55 inclusive. Charges on the lead- 
ing forms are as follows: 

10 Pay. 


Age Ord. L 20 P,L. 20Yr.End. 20 Yr. End. 
hl ...$51.72 $59.01 $64.91 $100.60 
G2 ..« 04.11 61.07 66.52 102.24 
bg 63.27 68.27 104.01 
5} 65.63 70.19 105.92 
55 68.19 72.31 107.97 








Thurber With Prudential. 


Frank L. Thurber, for the past 16 
years manager for the Union Mutual of 
Maine, at Cleveland, has joined the 
forces of the Prudential, associating 
himself with J. W. Wilson, manager 
for the Company in that city. Mr. 
Thurber, who is a large personal pro- 
ducer, will act in the capacity of super- 
intendent of agents. Mr. Wilson. who 
by the way is one of the Prudential’s 
most progressive managers, feels that 
the accession of Mr. Thurber to the 
Company’s staff is a good move in the 


——.. 
— 





SELLING LIFE INSURANCE IS PROFITABLE EMPLOYMENT WHEN REPRESENTING THE 


Great Southern Life Insurance Company 





arom 


-—~ COMPANY 


FB other, $257,000. 


WV 


O.S CARLTON, Vice- 





CAPITAL AND SURPLUS, $1,000,000 


J. S. RICE, President 





Business Written First Seven Months 
THREE AND THREE-QUARTER 
MILLIONS 
** A plainly worded life insurance policy contract is one of 
the world’s masterpieces."’ 


Our policies are the simplest, the p| ainest, 
the fairest, the safest contracts ever ritten 
—so much so they are novelties. Oy 

has written in seven months, $716,000; 
other, $298,000; another, $268,000; an- 


ant 





If you think you can sell life insurance 


write to me for terms. 


President, Chronicle Bldg., HOUSTON, TEXAS 











1894 


1910 


The State Life Insurance Co. 
INDIANAPOL 


UNEQUALLED IN SOLID ——— 


Assets December 31, 1909 ° 2 ‘ r 


Surplus, 1909 


GROWTH UNPARALLELED 


Gain in Admitted Assets 


$8,580,830.58 
1,174,606. 34 


Gain in Surplus 
$ 27,775.00 

1 53,161.00 
314,044.74 


vitereney $1,001,409.00 
.-1,023, 700.00 
EVEL RCE ES - 1,201,977.14 





EIGHT MILLION DOLLARS IN SECURITIES DEPOSITED 
WITH THE STATE OF INDIANA 


This is 
MOST ATT 
OUR OWN IDEA 


$848,861 More Than is Required by Law 
RACTIVE AGENCY CONTRACTS 
Every Contract Direct With the Company 


Scores of Good Men Have Joined the State Life Field Force Since January 1, 1910 


CHAS. 


On All Agency Matters Address 


F. COFFIN, 2d Vice-President 


1231 State Life Building 











of Milwaukee 


The Northwestern 
Mutual Life Insurance Co. 


GEO. C. MARKHAM, President 


NSURANCE MEN will note the si ifi- 
ml 4 ,snerenee, 2 No ere rn’s 
IMPORTANT FACTS € past five years. 





lating 
po] are shown by ft - follswing Le 
j Mortality —_ Inter 
1905 1215 67 4.73 











A. 8. HATHAWAY, Secretary 1907 11.81 58 4.76 
New Business Paid-For 1909 . 10.63 = on 
1905 a A : 290,334.038 t is capable of easy demonstration that 

zhe 9 Beret te 
“ep . « « 93,563,452 ingur ot caden 8 wis the best tage 
e Northwestern's new ) polic 
1907 ‘ - ‘ 102,283,634 contract with its Dividend Options, Paid-up 
1908 . : - 109,685,428 and Endowment Options, Options of Settle- 
ae ge - 118,716,188 ment and the Premium Loan features. 


Each year larger than any in the 
previous history of the Company. 


Issues Partnership and Corporation In- 
surance. 
For further information or an Agency, 


address 
H. F. NORRIS, 


























right direction. 





° a Gast ease. Superintendent of Agencies. 
OLDEST STRONGEST 
IN AMERICA IN THE WORLD 


THE 


MUTUAL LIFE 


Insurance Company of New York 





Mutual Life Agents Make Most Money 
Because Mutual Life Policies Sell Most Freely 





For terms to producing age 


nts, address 


GEORGE T. DEXTER 


34 Nassau Street 


2nd Vice President 


New York, N. Y. 
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GOES TO HIS LONG HOME. 


(Continued from page 1.) 

was the type of man bound to succeed 
and icave his impress upon the public 
mind. The friends who mourn his loss 
are legion. New Jersey loses a most 
worthy citizen, the company, and my- 
self personally, one of our most beloved 
and capable officers.” 

Resolutions Adopted by Directors. 

The following was ordered to be 
spread upon the minutes by the board 
of directors: 


“The Board has learned with pro- 
found regret of the death of Dr. Leslie 
D. Ward, the vice-president of this 
Con vy, which occurred Wednesday, 


July i3th, 1910. 


T many and valued services ren- 
jered by Dr. Ward to the Company are 
bey enumeration, the duration there- 
of < contemporaneous with its ex- 
iste 

one n a mere school boy he had 
take irms in his country’s defense. 
Upon his return to civil life, he resum- 
ed | interrupted studies and subse- 
que! entered upon the career of a 
pb} in, a profession for which he 
show marked ability and in which he 
son destined to win a high position. 
Bro t by his profession in daily touch 
with the problems and perplexities of 
those who labor,his sympathies in their 
behalf were most keenly aroused so 
that was at once attracted by the 
sug on of the formation of a com- 
pa ) give to the laboring classes the 
bel s of iife insurance. With char- 
ac ec vigor he lent his aid from the 

et to the promotion of the 
(Co Vs interests. being largely in- 


tal in securing the financial 
sn t essential to its success and ad- 

this that which was even more 

il—persenal encouragement and 
entn lasm. 

“When the Company was organized 
Dr. Ward was but thirty years of age 
and for thirty-five years thereafter to 
his death he gave to it constant and de- 
voted service. He was elected a mem- 
ber of the first Board of Directors and 
also medical director, both of which 
Gfices he held for the remainder of his 
life. As the Company grew it made in- 

ing demands upen Dr. Ward, to 
which he never failed to respend. Final- 
ly abandoning a successful! professional 
eareer in order that he might devote 
his whole energies to the promotion of 
the Company's interests, he became 
vice-president in 1884, discharging the 
duties of that important office with 
ever increasing benefit to the Company. 
Never forgetful of the character of the 
business in which the Compary was en- 
giged, his earnest thought was always 
for the protection of those for whom it 
Was created and for the promotion of 
their welfare. The Prudential was the 
chief interest in his life and in its de- 
velopment be played a major part. Mas- 
tering every detail of a business pecu- 
liarly technical, he nevertheless was 
able to view clearly the broader ques- 
tion of management and to bring to 
their solution the conservative con- 
sideration of a trained mind. His ser- 
vices were never given grudgingly, but 
where the Company’s interests were at 
stake, with a whole hearted enthusiasm 
he labored in its behalf. Notwithstand- 
ing the increasing burdens which his 
important position placed upon him, 
Dr. Ward was approachable at all times 
by those in the Company’s employ, and 
no one held a warmer place in the 
hearts of the employees, both at the 
Home Office and in the Field, than did 
he. His benefactions were many, but 
with the unostentatiousness which was 
one of his chief characteristics most of 
them were unknown except to the re 
cipients. He was ever ready to lend his 
aid and assistance to any enterprise 
having for its object the public welfare. 
His death removes from the service of 
the Company a valued counsellor, an 
efficient executive and a beloved official. 

“In recognition of Dr. Ward's ser- 
Vices IT IS ORDERED that the forego- 
mg minute be entered in full in the 


crea 








THE LATE DR. LESLIE D. WARD. 


minutes of the Board, that a copy prop- 
erly engrossed be sent to the family of 
Dr. Ward and also that copies be given 
to the press. 

“And IT LS FURTHER ORDERED that 
on the day of Dr. Ward’s funeral, Mon- 
day, July 25th, the Home Office, with 
the exception of such depariments as 
are necessarily kept open by reason of 
legal requirements, shall be closed at 
2.30 p. m., and that the Field Force b:« 
requested for two hours on that day, 
namely, from three until five p. m., 
Eastern time, to discontinue the trans 
action of all business except such as 
may be rendered necessary in order to 
observe legal requirements. 

“And IT I8 FURTHER ORDERED that 
the Home Office buildings of the Com- 
pany. be draped in mourning for a 
period of thirty days.” 





Honorary pall-bearers selected for 
the funeral of Dr. Ward, which will be 
held in Newark are: John F. Dryden, 
Uzal H. McCarter, Thomas N. McCar- 


ter, William Scherrer, Chancellor Mah- 
lon Pitney, Chief Justice William S. 
Gummere, George W. Perkins and ex- 
Governor Murphy. 








Travelers at Duluth. 


The Travelers has decided to estab- 
lish a liability branch office in Duluth, 
Minn., the district comprising the north- 
ern portions of Minnesota, Wisconsin 
and Michigan. Wm. Clarke Billings, 
now manager liability department, at 
Dayton, Ohio and formerly at Erie, Pa., 
has been assigned as manager, for the 
new district and will assume his new 
duties on August Ist. 

The Harper-Shields Company of Du- 
luth, which has given up the above- 
mentioned territory, will: continue to 
represent the Travelers through the 
branch office and so will O. C. Hartman, 
agent at Duluth. The Company now 
has a large adjusting office at Duluth 
and also a steam boiler and liability in- 
spector located at that point. 








Part I.—-Agency Arguments. 

Insurance for Bachelors, Men of Means, 
tors and Creditors, Partners, Women 

and others, 

Objections to Life Insurance 

How Much Insurance Should a Man Have. 

Insurance on Life of Another. 

Collective Insurance. 


Annuities. 


PRICE $1.00. 
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By HENRY MOIR 
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Valuable Work for General Agents and Solicitors. 
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Mortality Tables. 
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Cost and Selling Prices. 

Sub-standard Risks and Hazardous Occupa- 


tions. 
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Reserves and What They Stand For. 
Surrender Options. 
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Supervision. 
Annual Statements. 
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MAKING COMMENDABLE GAINS. 
State Mutual Life of Worcester, 30 Per 
Cent. Ahead of Last Year in 
Business Written. 
Notwithstanding that the year 1909 
was a record-breaker in the history of 
the State Mutual Lif of Worcester, 
figures showing the results for the first 
half of 1910 indicate that substantial 
gains will be made this year The 
total paid business up to July 1 vhs 
$8,368,268, or $1,903158 ahead of the 
same period of 1909. A gain of 30 per 
cent. should be a source of pride to the 

management. 


The following is a statement of in 
surance conditions to July 1, 1910 
In force Jan. 1, 1910 $132,570,06 
Issued to July 1, 1919 8.698 462 
Restored ‘ = : 103,500 
Increased * . ‘ 191.518 
Additions “ > 103,072 

To‘al 


Terminated 





In force June 30, 1910 
Gain in force - 
Field Changes. 

Superintendent of Agents Edgar C 
Fowler, announces some rece! romo- 
tions and appointments, as follows 

Edward B. Ransehousen succeeds his 
father as general ag 
Mass., th company having obt: 
new Offices in the Savings Bank Block 
423 Main street. 

Following the voluntary retirement 
of General Agent W. H. McCabe at 
Charlotte, N. C 
lieved from active cares I manage 
ment S. W Sparger, of Durham, a 
young man who has been associated 
with Mr. McCabe for several years, has 
been appointed his successor 

Richard L. Sturdevant, for several 
years identified with the Buffalo agenc: 
of the New England Mutual, goes with 
the State Mutual on August 1 as gen- 
eral agent for a part of Connecticut 
with headquarters at New Haven 

All three are young men with a 
bright future before them. 


rent at Spr 





who desired to be re 


Where Harmony Prevails. 


Central Massachusetts general 
agency of the Provident Life & Trust, 
which is under the management of Les- 
ter V. Bailey at Worcester, closed the 
first six months of 1910 with a gain of 
more than $200,000 of business over the 
first half of 1909. The business of July 
is thus far unusual, so that it is already 
assured that the writings for the month 
will be more than double those of July, 
1909. A factor of no little importance 
in producing these results is to be found 
in the organization of the office. Spe- 
cial emphasis has been laid on the char- 
acter and standing of the men employ- 
ed and no man is added to the force 
who would not be congenial to the men 
already attached, thus maintaining the 
high standard. 

There is a general feeling of mutual 
interest; jealousies and bickerings are 
unknown and a spirit of loyalty per- 
vades the whole organization. As a re- 
sult the quality of the business placed 
upon the books is of a high order. 

Early in September the Fall meeting 
and banquet of the agency will be held, 
when the goal for the closing months 
of the year will be set 











Interesting Number. 

The July number of The Keystom 
published by the Southern States Life 
of Atlanta is given largely to an ac- 
count of the annual meeting of the 
Anniversary Club. 

The contents indicate that from an 
educational and social standpoint the 
gathering was a pronounced success 
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The advanced report of the Minnesota 
insurance Department, for the year end- 
ing December 31, 1909, contains the fol- 
jowing table in the Gain and Loss Ex- 


COMPANIES. 


Canada Life, Toronto, Can......ccsccee 


‘ent’] Life Assur. Soc.of U. S.,Des Moines, Ia. 


{ 
Connecticul Mut. Life, Hartford, Conn.. 


Equitable Life, Des Moines, Ia......... 








INSURANCE EXPENSES 
ta hibit, showing the loading expense por- 
the actual expenses 


paid and percentage of actual expenses 
to the total loading: 


tion of premiums, 


Insurance Expenses, 


64 n +o 
wos 7) 2 oO 
gage giz 838 
SOs Sos = Z 
sak od 2 oa es) 
OMS & © & evs 
me Oy <4 hu <t 

$1,768,250.81 $1,935,459.42 1 
834,796.19 770,608.17 


183,054.50 
1,129,824.07 


Wauitable Life Assn.Soc.U.S..New York, N. Y. 11,769,497.65 


Fidelity Mutual Life, Philadelphia, Pa... 
German Life, New York, N. Y 
Hartford Life, Hartford, Conn...... 


Home Life, New York, N. Y........... 
John Hancock Mut. Life, Boston, Mass. 
Manhattan Life, New York, N. Y....... 
Massachusetts Mut. Life,Spring’fldMass. 
Metropolitan Life, New York, N. Y..... 


Minnesota Mut. Life, St. Paul, Minn... 
Mutual Benefit Life. Newark, N. J...... 
Mutual Life, New York, N. Y.......... 
National Life, Montpelier, Vt.......... 
Nat’l Life of the U. S. of A., Chicago, Ill.. 


New England Mut. Life, Boston, Mass.. 
New York Life, New York, N. Y....... 
Northwestern Mut. Life Milwaukee, Wis. 


Northwestern Nat. Life, Minneapolis, Minn. 


Pacific Mut. Life, Los Angeles, Cal.... 


Penn Mutual Life, Philadelphia, Pa.... 
Phoenix Mut. Life, Hartford, Conn..... 
Provident Life & Trust Co., Phila., Pa.. 
Prudential Ins. Co., Newark, N. J.... 

Scandia Life, Chicago, Ill........... ec 


Security Mut. Life, Binghamton, N. Y... 
State Mutual Life, Worcester, Mass).... 


Travelers Ins. Co., Hartford, Conn..... 
Union Central Life, Cincinnati, O.:.... 
DEE. 6 2bsiiw Ae kite Sisaekosnweente 


GENNERICH IN HARNESS. 





Takes Charge of Cleveland Life Field. 
Force With Vim—Sets High Mark 
for New Business. 





Setting the mark in new business at 
$3,000,000 between July 15 and January 
1, Henry W. Gennerich, who on July 1 
took charge of the agency force of the 
Cleveland Life as agency vice-presi- 
dent, says that he will make the effort 
of his life to not only reach the desired 
goal, but to go beyond it. 

He says that there is a great deal of 
hard work before him, but no one ever 
heard Mr. Gennerich complain about 
a little matter of hard work; he 
simply wades in and “eats it up.” The 
business for the first twelve days of 
July was equal to that of the entire 
preceding month, and it is only a 
starter. 

Mr. Gennerich says he has the oppor- 
tunity of a life time and will make 
good. 


348,815.29 346,419.70 99 
9,354,121.59 7 
1,074,579.36 1,064,635.42 98 
1,099,036.12 1,046,694.54 95 
290,517.58 407,887.14 140 
782,361.28 748,342.25 96 
7,722,642.21 5,998,358.95 78 
481,751.67 507,822.65 105 
2,084,283.50 1,529,153.43 73 
23,612,291.66 20,991,277.34 89 
97,077.10 114,774.68 118 
3,508,725.45 3,314,852.40 94 
11,483,905.38 7,601,205.24 8&6 
1,182,941.57 1,142,138.68 97 
353,825.97 416,804.82 118 
1,568,101.89 1,265,330.46 | 81 
16,350,443.00 9,501,831.00 58 
7,747,360.41 5,463,654.20 71 
237,358.78 287,828.25 121 
1,088,470.90 1,127,884.70 104 


221,705.48 
1,051,412.97 


— 
ones 
et 


2,918,042.69 78 
940,692.34 106 
1,673,518.46 113 
22,648,380.01 103 
117,813.61 165 


3,751,069.01 
890,545.45 
1,475,792.68 
21,954,722.02 
71,484.27 


333,488.55 
1,051,731.48 
667,286.61 
2,008,616.86 


466,364.69 140 
832,022.86 79 
1,311,815.70 197 
1,955,822.09 97 





$129,004,559.27 $109,064,655.93 85 


Federal Life of Chicago. 





The Federal Life of Chicago reports 
new premiums collected by the Com- 
pany during the first six months of 
1910, to be about 50 per cent. more than 
during the corresponding period of 
1909; renewal premiums collected show 
an increase of about 60 per cent. over 
the first six months of 1909. Large in- 
creases are shown in applications re- 
ceived, policies issued and business 
paid for. 

President Hamilton felicitates the 
Company upon the fact that some of 
its field force entered the employ of 
the Company in 1910, the year of or- 
ganization and have remained actively 
in its service ever since; while others 
have been with the company nine 
years, eight years, and so on down the 
line. Mr. Hamilton states that the field 
force is increasing rapidly and the 
Federal Life’s prospects are excellent. 


| 
| 











HARTFORD 


Life Insurance 
Company 


Chartered and doing business 
43 years 


Ask about the new 


Monthly Income Policy 


Easy to sell because best to BUY 


Liberal Commissions, 


K. give ample territory 
PAY and fair treatment, 
have easy-selling, low- 


priced policies, embracing every liberal, 
modern feature; furnish prospects and 
give you every aid in selling insurance. 
If these features appeal to you, Mr. 
Agent, write me and we will close a 
contract thut means more money for you 
at less work. ‘‘ Do it now.”’ 


W. A. HARBACH, Sec’y 
DES MOINES LIFE INS. (0. 


Des Moines, Iowa 


For agency contract address 


Second Vice-President 





Hartford, Conn, 

















TEAZAS 


The Best Life Insurance Field in the Country 


7 
Southwestern Life Insurance Co. 
Home Of:ice: DALLAS, TEXAS 
The Best Company for Policyholders and Agents 
Liberal Contracts Fair Treatment 
Established 1903 
ADMITTED ASSETS, DECEMBER 31, 1909, $1,029,452.00 








RESERVE LOAN LIFE INSURANCE CO. 


Indianapolis, Ind. 


Assets $2,127,667.58 - - Liabilities $1,891,363.65 
Surplus to Policyholders $236,303.93 


For Territory, Address 











A MESSAGE FROM THE 


Minnesota Mutual Life Insurance Co. 


ORGANIZED I880 
ST. PAUL, MINN. 

The advertisements in this journal show that all companies “‘ want agents.” 
cases the connection you desire, the position you can fill is not open to you. 
that one company can pay as much for business as another, it depends then whether this 
Company is willing, for reasons of its own, to pay you more for certain wot k it wants done 
than willanother company. We have no way of knowing that you contemplate a change, 
that you are not entirely satisfied. If you will give us the high sign, we will be pleased t 
show you what we have to offer. Men of large caliber wanted in Michigan, Illinois, 
Nebraska, Missouri and Pennsylvania. C. P. WILLIAMS, Agency Manager, St. Paul, 
Minnesota. 


In many 
Assuming 








The Bankers Life Association of Des Moines 


A Mutual Association of Preferred Risks. Exceptional record for 29 years for 
Low Rate of Mortality. Prompt Payment of Claims. Economy of Management, 
Security of its Funds and Satisfactory Results for its Policy Holders. 


Gross Assets January J,1910 - - - $45,338,923.92 


ERNEST E. CLARK, President 


CLINTON L. BOOTH, General Agent, 246 Arcade, Cleveland, Ohio 
GEO. HAYWOOD, General Agent, 624 Tiioune Bldg. New York, N. Y. 








BEAUTIES! 


a sample policy down there 


DID YOU EVER SELL A PRUDENTIAL POLICY— 
ONE OF THOSE NEW ONES? 
EVERY MAN WHO BUYS ONE IS A 
“SATISFIED CUSTOMER!” 


Call me up and give me your prospect’s age, and I’ll have 


IN FIFTEEN MINUTES! 


THEY’RE CERTAINLY 





like my commissions, too! 


to serve you! 








You're sure to like the goods—so’s your customer—you’!l 
My telephone is 3474 Cortland, 
and I’m right here on the job waiting for you and a chance 


ROBERT J. MIX, Manager 


20 Vesey St., New York City 














FELLOW AGENTS: 


Supervisor of 





If you are ambitious to be a 
Agents and are willing to show us in a practical way 
that you have the qualifications, we would be glad to 
hear from you. We need three Supervisors within the 
next sixty days in the states of Ohio, West Virginia 
and Kentucky. Address with full particulars to 

HENRY W. GENNERICH 
Agency Vice-President 
The Cleveland Life Ins. Co. 


Cleveland, Ohio 
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SUICIDE BY THE ASSURED 


EFFECT ON POLICY CONTRACT. 





Burden of Proof On Association—Evi- 
dence Must Be Fair and 
Convincing. 


The status of a certificate of insur- 
ance in a fraternal society where the 
assured is believed to have committed 
suicide, is discussed in three briefs of 
legal decisions prepared by the “Insur- 
ance Green Bag,” of Chicago, as fol- 
lows: 

Must Be Proven By Fair Preponder- 
ance of Evidence. 

A certificate of membership was is- 
sued in May to a member aged 20. The 
certificate did not cover suicide within 
three years after the date of issue, and 
was void for violation of any provision 
of the contract. 

On December, following the date of 
the certificate, insured called at a neigh- 
bor’s to look at a 22 caliber rifle, owned 
by a friend, whom he requested to go 
rabbit hunting nearby. The owner of 
the gun declined, on account of another 
engagement, and insured went to a 
nearby orchard to hunt the game in 
question. Within 20 minutes, a shot 
was heard and insured was found dead 
by a number of witnesses, with the gun 
under him, his coat, blouse and under- 
shirt unbottoned, and a powder burn 
surrounded the gun shot wound. 

The company denied liability, claim- 
ing suicide. Beneficiary claimed ac- 
cidental death and there was judgment 
in the lower court for beneficiary, which 
the Appellate Court of Indiana affirmed, 
adopting the rule in Lindhal vs. Order 
of Foresters, 110 N. W. 358, which is 
in part: 

As long as the evidence is consistent with 
the theory of accidental death the presump- 
tion against suicide is controlling. The is- 
sue being the fact of suicide.it is for the de 
fendant to prove this ultimate fact by a 
fair preponderence of the evidence. It starts 
with the burden of overthrowing the pre- 
sumption that a person does not voluntarily 
destroy what is commonly regarded as the 
most precious of all possessions—life itself. 
When the fact of death appears, the law 
presumes that it must have resulted from 
causes which were not voluntarily brought 
about by the deceased. * * * The burden is 
upon the defendant to show that the circum- 
stances and conditions are inconsistent with 
any other reasonable cause of death than 
that of suicide; that is, it must eliminate 
and disprove all other causes of death which 
are consistent with the evidence before the 
jury is justified in inferring that the de- 
ceased committed suicide. The ultimate fact 
of suicide is thus shown by the proof of cer- 
tain evidentiary facts which are inconsistent 
with the theory of accident or natural death, 
or by the proof of the non-existence of facts 
which would justify the inference of acci- 
dent. But the ultimate fact is required to 
be proved by a preponderance of evidence 
ovly, and this rule is in no way affected by 
the subsidiary requirement that the defend- 
ant must, by its evidence, exclude every 
ether reasonable theory for accounting 
for the death. This we believe to be the 
correct enunciation of the law applicable to 
this case, .. .. We find no error for 
which this cause should be reversed. Judg- 
ment affirm 

Modern Woodmen ys. Kincheloe 91 N. B. 
Rep. 976. 

Suicide of Insane Member. Accident 
or Intention, Fact for Jury. 

The application for membership con- 

tained “I further agree that in the event 
of my death by suicide, whether sane 
or insane, any certificate which may be 
issued upon this application by said 
fraternity shall become void” and the 
certificate contained “If the holder of 
this certificate shall die by her own 
hand, whether sane or insane, then the 
certificate shall be null and void.” The 
member came to her death by drowning 
in a nearby creek, while apparently un- 
der a delusion. 
_ There was judgment for beneficiaries 
in the Court below which the Supreme 
Court of South Dakota affirmed, saying 
In part: 

That deceased was drowned is established 
by the pleadings; that the certificate and 
application contained the clanses alleged in 
the answer is conceded: hence, the only 
disputed issue of fact arose from the affirma- 
tive allegation of the answer that deceased 
“caused her own death by drowning herself 
With suicidal intent.” If the question as to 
whether deceased intended to commit suicide 
Was not vital, there was a vital error made 
by the person who framed defendant’s an 
sver. That deceased was insane is cow- 


ceded, respondents contending that she 

‘came to her death, not by suicide, but by 
accident, while Hleeing from an imaginary 
danger under the insane delusion that 
some one was seeking her life, in an effort 
to preserve it, and not with intent to de- 
stroy it.” * “If insane, the nature of 
ler insanity was a matter to be considered 
by the jury in connection with her conduct 
and all the circumstances preceding and at- 
tending her death, in determining whether 
such death was accidental or caused by her- 
se.f with suicidal intent.”, It may be true in 
a purely academic sense, that “a presump- 
tion is not evidence; that “‘where evidence 
uppears the presumption disappears, as light 
destroys darkness;’’ nevertheless, it also is 
true that defendant in this action was at- 
tempting to prove an affirmative defense; 
that the fact of death by drowning did not 
in itself give rise to the presumption of sui 
cide; that if, upon a fair consideration of all 
the evidence, the theory of accidental death 
was as reasonable as the theory of suicide, 
it was the duty of the jury to adopt the 
former, and such, in effect was the meaning 
of the charge. 

The trial judge was talking to laymen and 
not to lawyers. He was not writing a 
treatise on the law of evidence. An attempt 
on his part to define the distinction between 
a presumption of law and an inference of 
fact that probab:y would have confused 
rather than have assisted an ordinary jury 
in properly deciding the simple issue involv- 
ed in this section. The gist of his instruc- 
tions, the rule’ applicable to this 
class of cases, was p.ainly and _ correct- 
ly stated by the trial judge when he said: 
“The plaintiff is entitled to recover unless 
on a fair consideration of all the evidence 
you are satisfied that the evidence does ex- 
ciude every reasonab!e thory except that of 
snicide.”” Judgment is aflirmed. 

Bircher vs. Modern Brotherhood of 
America, 126 N. W. Rep. 385. 

Membership Void. Clerk of Camp Can- 
not Waive Certificate Provisions. 

A certificate issued in January, 1907, 
provided that: If the member shall 
within 3 years from becoming a member 
“die by his own hand, whether sane or 
insane, or if his death shall occur in 
consequence” of any violation of law, 
the certificate shall be void, etc. On 
April 15, 1907, the member shot himself 
with suicidal intent and died on May 
8, 1907. On May 2, 1907, the beneficiary 
related the facts to the clerk of the 
camp who advised her to pay the two 
assessments then in arrears, one of 
which was due 5 days before the shoot- 
ing, and “‘be on the safe side.” This 
was done, 

The Order denied liability under the 
above clause. Beneficiary contended the 
acceptance of the arrearages estopped 
the Order from defending. There was 
judgment for beneficiary in the lower 
court, which the Appellate Court of 
Illinois, 1st Dist., reversed, and entered 
judgment for the Order saying in part: 

If it would not be accurate to say that 
the deceased ‘‘committed suicide’? on May 8, 
1907,it certainly would not be more accurate 
to say that he ‘“‘died by his own hand,’’ on 
April 15, 1907. The fact is that he died on 
May 8 1907, and that as he died “hy his 
own hand.”’ although he inflicted the wound 
on himself some weeks before, the certifi- 
cate did not cover the death. It is not a 
question of forfeiture or reinstatement; it is 
a question of what the contract includes. It 
does not include a death self-inflicted, and 
therefore the plaintiff cannot recover. De- 
spite the criticisms of plaintiff, we think 
the defendant is right in saying that the 
question really is — Did the payment of 
the assessments on May 2, 1907, change the 
contract? * * * 

Did the language and act of the clerk of 
the camp on May 2, 1907, give to the plain- 
tiff a right to recover which she otherwise 
would not have had? We do not think they 
did. In the first place. we do not think that 
snch waiver or estoppe! could be made by 
the clerk. Of course acts and language of 
this sort might, by the subsequent action or 
non-action of the Order itself, through its 
authorized representative governing body or 
otherwise, be ratified, and hecome effective, 
hut there was not such action here. nor time 
for such action; and the question suggested 
is simply whether the clerk of the camp 
conld, by suggesting the payment and re 
ceiving it, waive for the Order a condition, 
or estop the Order from making a defense 
on a matter which was a vital and funda- 
mental part of the contract, and this in the 
face of a by-law agreed to by the member, 
that no officer of this Society, except as pro- 
vided in Section 107 hereof. nor any local 
Camp officer is authorizel or permitted to 
waive any of the provisions cf the by-laws 
of this Society which relate to the contract 
between the member and the Society 
whether the same be now in force, or here- 
after enacted. 

De Voney vs. 
App. 68. 


Modern Woodmen 148, IIl. 





Dr. W. A. R. Tenney, for several years 
associated with Dr. Felix Cross, now 
president of the Columbia Life, as joint 
manager of the Massachusetts Mutual 
in Cincinnati, has been appointed gen- 
eral agent of the Columbia Life in that 
city. 








State Mutual Life Assurance Company 
OF WORCESTER, MASS. 
BURTON H. wien. President 
New Business Gains 


Increase 1909 over 1908 - - - 


53% - 
30% - Increase 6 Months 1910 over 1909 


13% - Increase 6 Months 1910 over 1908 


(Paid-for Basis) 


THERE’S A REASON 
EDGAR C. FOWLER, Superintendent of Agencies 


53 % 
30 % 


13 % 








Georgia Life Insurance Company 
OF MACON, GA. 


(Now Organizing) 
W. E. SMALL, President 


CAPITAL $1,000,000 SURPLUS $500,000 


LIFE AND CASUALTY INSURANCE 
Perfect Protection at a Reasonable Cost Under Safe, Sane and Conservative 
Management. First Class Openings in bothBranches for PRODUCERS 


Address M. Y. Manley, Superintendent of Agencies 








THE VOLUNTEER STATE LIFE INSURANCE COMPANY 


HOME OFFICE: 
CHATTANOOGA, TENNESSEE 


Z. C. PATTEN, President 
E. B. CRAIG. V.-Pres.—Gen. Manager 
THEO. F. KING, 2d V.-Pres.—Manager of Agencies 
A. 8. CALDWELL, 3d V.-Pres.—Supt of Agents 
W. H. GOULD, Secretary—Actuary 


In the Seventh Year of Conservative and Successful 
Development 





“OLD HICKORY” 








OST agents take a vacation during a part of 
the Summer months. The agents of the 
Philadelphia Life, having the advantage of a 
direct contract with the Company, can generally 
be placed in territory where they may enjoy a 
vacation and at the same time have the advantage 
of writing business and making money. 


Write PERRY to-day for contract. 














MAKING MONEY IN INSURANCE? 
WANT TO MAKE MORE MONEY ? 
THEN WRITE US NOW! 
CAN USE PART OR ALL OF YOUR TIME 





Profit and Safety — “Joined Together 





New York-Lackawanna Realty & Bond Co. 
202, 203, 204, 205, 225 and 226 Miller Building 
SCRANTON, PENNSYLVANIA 
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DEFENDS HIS PROFESSION. 


General Agent W. N. Compton, of the 
John Hancock, Writes Spicy 
Letter. 





Those enjoying the acquaintance and 
friendship of W. N. Compton, the suc- 
cessful New York City general agent 
of the John Hancock Mutual Life, are 
well aware of the fact that the last 
thing he would think of apologizing for 
is his profession. He has a high regard 
for the business in which he is engaged. 

Last week one of his agents called 
upon the secretary of a publishing com- 
pany and could not even see the man 
because he was a “life insurance agent. 
Mr. Compton wrote the party as follows: 

S vie a acctcaesse's , one of my _ district 
agents, to see you in reference to a business 
matter and he tells me that you returned 
his ecard to him by a messenger with the 
answer that you had no time to give to a 
life insurance agent. It is just such discour- 
tesies as these that bring our business into 
ill repute. Your men solicit me here fre- 
quently and | always receive them with 
courtesy. I am astonished that the secre- 
tary of a great magazine like yours, should 
be so lacking in the little civilities that go 
to make up the life of the successful busi- 
ness man. 

Since the above was in type Mr. 
Compton has received a letter of apol- 
ogy from the secretary referred to, in 
which he states that the incident has 
taught him a lesson which he will not 


forget. ‘ 


PROHIBITS TWISTING. 
Agents Must Not Suggest Loans on Old 
Policies to Pay for New 
Insurance. 











With the idea of discouraging policy 
twisting, the New York Life has called 
attention to the practice of agents in 
suggesting loans on old policies in order 
to pay for new We quote as 
follows: 

“The attention of the home office has 
been called to the fact that agents some- 
i solicit old policy-holders to bor- 
ies for the purpose of 
This is prohibit- 
been com- 
mand an agency 

cashier for 


insurance. 





* poli 
ig new insurance. 
ed. The company has just 
pelled to sever 
director and discharge 























abetting and encouraging this method 
of raiding the old business. To induce 
a policyholder to borrow on his insur- 
ance in order to wri for a new 
policy can be carried to such an extent 
that i becomes a pure 
scheme of This company does 
not perm ntatives to ‘twist’ 
the policies of r companies; it cer- 





“» 
tainly will not permit anything in this 
direction among its own insured. 
Agency directors, ashi and other 








employes of the cc 1y are prohibited 
from furnishing s agents with lists 
of policyholders or th any other data 





writing of new policies 


$ of the old. * * * 
agent is expected to back up the 


to encour: 


at the exp 






Every 

company in its endeavor to weed the 
‘twister’ from the profession, whether 
in our OWn ranks or those of other 
companies; also, to protect the inter- 


ests of this company’s old policyholders 
against loans, twisting or other devices 
which have for their object the making 
of commissions, fees or money in other 





forms, through the insured’s lack of in- 
formation regarding his own best in- 
terests.”’ 


Commissions on Term Insurance. 
The company ! position 
regarding Term Insurance in the fol- 


lowing: 


ounces its 


“Term policies will be issued as 
heretofore only in rare cases where the 
reasons for taking temporary insurance 

n 


are clearly show and where the ob- 
jects of the insured cannot properly be 
served by regular policies; as, for ex- 
ample, where policies are taken to secure 
a temporary indebtedness. The limit 
of amount for term policies remains as 
heretofore at $50,000, and the policies 
will be issued only on gilt-edged lives. 
We do not write renewable term poli- 
cles. Rates of commission on term poli- 
cles on and after July 1, 1910 (where 


both examination and application are 





WANTED 


, A. man_with wide experience, as 
Secretary, Underwriter and Expert Ac- 
countant, wants position with a first class 
Fire or Life Insurance Company. High- 
est recommendations furnished as to 
character, habits and ability. If you 
want a hus'ler, who will give satisfaction, 
address P.O Box 724 Syracuse, New York 














dated on or after said date), will be the 
rates stated in agents’ contracts. In 
contracts where no rate of commission 
is specified, the commission will be a 
single and only brokerage commission 
of 30 per cent. The company’s position 
in regard to term insurance is that it 
neither seeks nor cares for this kind of 
insurance. The company reserves the 
right to discontinue at any time the is- 
suance of term insurance as a whole, 
or to refuse to issue it in any particular 
case, and we also reserve the right to 
lower the rate of commission upon due 
notice.” 





PROPRIETARY RIGHT TO A NAME. 


Court Prevents’ Infringement—Affix 
Designating Jurisdiction Does Not 
Lessen Fraud. 


The Insurance Green Bag. of Chicago, 
gives a syllabus by the court in the 
case of Creswill vs. Grand Lodge K. of 
P.—in which the society secured a ver- 
dict protecting its title from infringe- 
ment—given herewith: 

Where an association known as_ the 
KNnights of Pythias, with a supreme lodge 
incorporated in the district of Columbia, and 
a grand lodge unincorporated in this State, 
the main objects of which were fraternal 
and benevolent, but which received and own- 
ed large accounts of property and had an in- 
surance feature, acquired a_ proprietary 
right in the name by which it was known 
end under which it operated, no other as- 
sociation of persons organized for similar 
purposes had the right to frauduently copy 
or infringe upon that name. 

The mere addition to the distinctive name 
of the defendants’ association of the words. 
“of North America, South America, Europe, 
Asia, Africa, and Australia, jurisdiction of 
Georgia,’’ cannot be declared as matter of 
liw to constitute such a difference as to 
make the name so altered free from the com- 
plaint of being an infringement, or to 
render the finding of the jury that there was 
a fraudulent infringement contrary to law. 

Where the plaintiffs did not allege or base 
their proceedings on the fact that the de- 
fendants were colored persons,and the judge 
in charging the jury made no reference to 
the racial or social status of either the 
plaintiffs or the defendents, but submitted 
the issues as to the rights of the parties 
without reference to race or color, and the 
evidence authorized the finding against the 
defendants regardless of any consideration 
of their color, it cannot be hed that such 
finding was in conflict with that provision 
of the Constitution of the United States, 
which declares, ‘‘nor shall any State deprive 
any person of life, liberty, or property, with- 


out due process of law, nor deny to any per 
son within its jurisdiction the equal protec- 
tion of the laws,” 


Const. Amend 14, No. 1. 
_Creswill vs. Grand Lodge K. 


f P., Geo. 
67, S. E. Rep. 188. 5 Coe 





Travellers of Montreal. 


The new Travellers of Montreal 
Can., which commenced writing busi- 
ness on July 2, and of which Arthur 
P. Earle is secretary and actuary, has 
officers and directors embracing men 
of national financial standing, giving 
assurance of wise and conservative 
management in the interests of policy 
holders and stockholders. Its authorized 
capital is $1,000,000. 

The officers are: President, Hon. 
George P. Graham; vice-president, Jas. 
W. Pyke; 2nd vice-president, H. W. 
Richardson; managing director, George 
H. Allen; secretary and actuary, Arthur 
P. Earle; chief medical advisor, Dr. A. 
E. Garrow. 


READ ~~ 
THE EASTERN UNDERWRITER 
A Weekly Journal Which Helps the Agent 

PRICE $3 PER YEAR 


Address, 105 WILLIAM STREET 
NEW YORK CITY 








NO COMPANY ENTERTAINMENT. 





Commissioner Hartigan Checks Move- 
ment to Provide Pleasure for Dele- 
gates to Mobile Convention. 





That the annual meetings of Insur- 
ance Commissioners are for work and 
not for pleasure is the opinion of John 
A. Hartigan, president of the National 
Jonvention and head of the Wisconsin 
Department. Having read that south- 
ern managers and general agents pro- 
posed asking contributions from com- 
panies with which to entertain com- 
missioners at the annual meeting to be 
held at Mobile, Ala., in September, Mr. 
Hartigan wrote the Commissioner of 
that State to head off the movement. 
In the letter he said in part: 

“As president of the National Con- 
vention of Insurance Commissioners, 
permit me to urge tha@t you use your 
good offices to stop this movement, and 
in doing this I believe I voice the gen- 
eral sentiment of the insurance com- 
missioners. The purpose of our meet- 
ings are for work and not for entertain- 
ment; furthermore, I question whether 
the companies can or should contribute 
to a fund such as is above mentioned. 
The commissioners, I believe, desire to 
pay for whatever entertainment they 
see fit to take. Believe me, the com- 


missioners do not desire this entertain- | 


ment and would be best pleased to de- 
vote their time to work or to such in- 
dividual pleasures as each may deem 
proper. We all know, I think, of the 
far-famed hospitality of the South and 
were we in need, would not hesitate to 
avail ourselves of it, but the need does 
not exist. I am confident that you will 
understand the motives that prompt 
this letter and that you will agree fully 
by being Ordinary producers. 





DELIVERING RATED UP POLICIES. 





The New York Life gives the exper- 
ience and arguments used by one of 
the solicitors, Jack Parker, in delivering 
“rated-up” policies. He claims that they 
are the easiest kind of policies to de- 
liver, giving the following as his method 
of handling the transaction: 

“When I receive a rated-up policy 1 
don’t spend any time writing back to 
the company to tell them I can’t deliver 
it, and that the risk is the ‘best one 
I ever wrote.’ Not by a long shot. In- 
stead I go around to see my client and 
say to him, ‘the company has done a 
mighty good thing for you and yov 
family, and I congratulate you. They 


find that you are not a first-class risk, | 


but, notwithstanding that fact, they of- 
fer ta insure your life on exact'y the 
same terms as apply to a first-class risk 
of (so many) years older than your 
present age.’ If my applicant states that 
he cannot afford the insurance or 
doesn’t want to pay the increased rate. 
I simply say to him,, ‘If the New York 
Life, with its wide knowledge and ex- 
perience and its keen desire for new 
business, as evidenced by the fact that 
it continually employs at large expense 
a big corps of trained representatives 
for the particu’ar purpose of soliciting 
new members, if the New York Life 
under such circumstances finds that it 
cannot afford to carry your risk because 
you are below the standard, how on 
earth can you and your family feel free 
to carry it?’ I have never yet failed to 
deliver a rated-up policy on this argu- 
ment.” 





New Jersey Agency Appointments. 


Fidelity Mutual—George H. Linez, 
New York, N. Y. Mutual.—W. R. Gil- 
bert, Yonkers, N. Y.; W. F. Harkins, 
New Brunswick; G. M. Rynick, Balti- 
wore, Md.; C. A. Seaman, Asbury Park; 
A. J. Van Blarcom, Newton; W. H. 
Vootten, Plainfield. New York.—Henry 
Kohn, Philadelphia, Pa. Penn Mutual. 
—F. E. Crotors, Brooklyn, N. Y. Phila- 
delphia—J. M. Wilson, Moorestown, 
Presbyterian Ministers.—G. H. Steph- 
ens, Prineeton. Sun, Canada—T. D. 
Poole, Philadelphia, Pa. Travelers.—H. 
W. Jordan, Newark; Isador Heiman, 
Philadelphia, Pa. 











1860 50th Year 


Home Life 
Insurance 
Company 


ef New Yerk 


GEORGE E. IDE, President 


Assets.................$28,626,018.63 
Liabilities (including Di- 
vidend Endowment 
Fund)............... 21,858,691.52 
Dividend Endowment 
Fund (Deferred 
Dividends)........... 2,119,044.00 
Net Surplus............ 1,767,327. 11 
Insurance in Force... .. 92,532,583.00 


1910 


The 50th Annual Report shows a 
gain in the amount ef insuranee in 
force; that assets were increased 
over $1,917,117.00 and that over 
$655,149.17 was added to surplus ac- 
count. 














What are your prospects; are you 
better off now than you were a year 
ago? 

The attractive policy forms of this 
Company afford a first class Agent 
an excellent opportunity to increase 
his income. If you are interested 
write me at once. 


W. R. ELLIS, General Agent 


328-329 First Nationa! Bank Bldg. 
HOUSTON, TEXAS 
























MEN OF ENERGY 
ARE OFFERED 
WORK OF MOMENT 


in desirable localities representing a 
sixty-year old institution, with modern 
liberal, law-conforming policies, and 
helpful Home office co-operation. 
Much good territory available. Many 
opportunities for advantageous posi- 
tions. Inquire NOW. 


UNION MUTUAL LIFE 
INSURANCE COMPANY 
PORTLAND, MAINE 
FRED E. RICHARDS, President 

Address ALBERT E. AWDE, 
either Supt. 396 Congress St., Portland, Me. 
THORNTON CHASE, 
Supt., 405 Exch., Bidg., Los Angeles, (al. 



































Prime Opportunity Fer Two First-Class 
Life Insurance Men 


One of the best and largest of the 
srogressive New England Life Insurance 
YXompantes desires a fleld man with a 
successful record of personal production 
to work with agents and organize ter- 
ritory throughout Eastern New York. 

Also a man of demonstrated ability as 
a Life Insurance Salesman and Manager 
for a District Agency comprising three 
counties in same territory with a city 
population sceregating 125,000. Achoice 
Agency with good renewal list for a fuily 
qualified man up toa personal production 
of $150,000 to $200,000 insurance per 
annum. None others need apply. 

Address “Stability,” care of 

"he Eastern Underwriter : 

105 William Street, New York City 


























July 21, 1910. 


THE EASTERN 
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Methods of Procuring and Following Prospects 





At the annual meeting of the General 
Agents Association of the New Eng- 
land Mutual Life, held at Atlantic City 
recently, Edward W. Allen, manager of 
the Company in New York city, read a 
paper on the above supject, a copy of 
which he has furnished ‘The Eastern 
Underwriter. We reproduce it here- 
with: 

The best method of procuring and 
following prospects- must necessarily 
differ in the various localities in this 
country, and, therefore, the New York 
method may not be at all practical for 
all sections. I also believe that no two 
life insurance men ever secure their 
business in exactly the same way. We 
all have our individual methods and 
jearn them almost entirely by experi- 
ence in the field. 


Route List Plan of Work. 


In the cities I believe there is noth- 
ing like the route list plan of work. 
Don’t go after friends or chase around 
for introductions. There is no reason 
why there should be any more chance 
of two men living two miles apart 
whom you know taking insurance than 
two men in the same office building, 
whom you don’t know. There are 
probably one hundred men in your city 
who are going to take insurance to-day. 
Going out with this thought in mind 
you are pretty sure to run across some 
of them. 

Successful work is not sitting in your 
office waiting for applicants. I don’t 
like the word “luck” which is used so 
much in soliciting. Luck begins with 
the same letter that “laziness” and 
“loafing” do. A large number of the 
men in my office receive a list of 
names each morning giving the names 
of from twenty to forty men upon 
whom they are to call. Each one of 
these prospects has received a letter 
from me as manager, stating that our 
confidential representative, Mr. Paul 
Jones, will call on them to explain the 
unusual advantages of the New Eng- 
land Mutual policy and contract. The 
successful route work men bring in 
from five to ten birthdays a day and as 
a general rule find someone in their 
day’s work who is about ready to take 
life insurance. A day or two afterward 
propositions made out in one’s own 
handwriting are taken to the inter- 
ested men and the new route list work 
is arranged in the same neighborhood 
so as to save time. 

The birthdays obtained by the solicit- 
ing agent and the insurance carried 
should all be systematically recorded 
on cards at the close of each day’s 
work. 


After a year or two of route work 





every agent who has systematically 
carried out the plan has on hand at 
least two thousand names of prospects 
with their birthdays and the details of 
insurance carried. This in itself will 
prove to be material for a great suc- 
cessful work in the business as each 
man should be seen before his change 
of age and upon the maturity of each 
policy. Most of the details of this 
route work system are undoubtedly 
well known to all of you, and I can as- 
sure you that its faithful application 
means success to every man of force 
who tries it and to every agency which 
adopts the system. 
Hit From Where You Are. 

One of the greatest evils in life in- 
surance is the plan of making one call 
downtown and then spending an hour 
going to see another man uptown 
thinking he might be interested and 
finding him out. Bob Fitzimmons, one 
of the best prize fighters that ever 
lived, has given this piece of advice. 
“My secret is to hit from where I am.” 
If you know anything about boxing you 
know that the other man is watching 
the action of your hands and eyes. 
When you are in your field you are a 
long way from anyone you think you 
can insure. Hit from where you are. 
Slip into the nearest office building and 
see a man. This works as I have 
demonstrated it. 

Last winter I was detained in my 
office till about eleven thirty in the 
morning, but I thought to myself, “I 
will hit from right here,” so I went 
across the street and into an office build- 
ing and started on thetop floor. I called 
on man after man and if I saw he was 
not interested I kept going until a few 
minutes before twelve I found a man 
whom I easily insured for $5,000. The 
half hour paid. I hit from where I was. 

Doubt is a negative force and leads 
to weakness and fear—Shakespeare 
says, “Our doubts are traitors and 
make us lose the good we oft might 
win by fearing to attempt.” Such 
thoughts come to us life insurance men 
all too often as “I am too tired this 


morning.” “It is too hard for me.” “I 
do not feel well and will not call to- 
day.” 


These are distinctly negative cur- 
rents and will lead only to failure. 
Positive thoughts and currents of 
strength and determination are bound 
to win. 

I believe one should constantly be 
thinking and saying “I know more 
about this business than that man,” “I 
am stronger than he is.” We should 
constantly be thinking the words, 
force, covrage and strength, for with- 
out these factors we cannot be success- 
ful sellers of life insurance. 





Matrimonial Insurance 


Scheme. 


Frowns’ on 





Insurance Commissioner Henry, of 
Mississippi, has refused his approval to 
the several applications for charters 
made to his department by parties 
anxious to launch insurance companies 
that would grant bonuses to those en- 
tering matrimony. Mr. Henry feels 
that the schemes submitted are purely 
speculative, and unworthy the sanction 
of the State. 





insured Against Assassins. 





According to an Associated Press dis- 
patch, Russell F. Hopkins, a wealthy 
young resident of Irvington-on-Hudson, 
N. Y., has secured a policy of $5,000 
against assassination. In the event of 
a claim maturing $2,000 is to be paid 
the first informer, and $1,000 to each of 
three others who may shed light upon 
the deed. 





Using Aeroplanes! 





In‘ endeavoring to locate certain in- 
surance company promoters of New 


York, representatives of the State In- 
surance Department have experienced 
such difficulty, as to call forth the sur- 
mise from Superintendent Hotchkiss, 
that they are “travelling about in aero- 
planes.” 





1910 Dividends. 








From A J. Flitcraft, publisher Oak 
Park, Ill., we have received a book | 
showing the 1910 dividends and net cost | 
on annual dividend Ordinary Life, 20 | 
Payment Life and 20-Year Endowment 
policies. This convenient work is bound | 
in flexible leather and may be obtained 
from the publisher for $1.50 per copy. 





Back to New York. 





Harwood E. Ryan, the capable young 
actuary of the Massachusetts Insurance 
Department has resigned to become 
assistant actuary of the New York de- 
partment, taking effect August 1. 


This makes the second actuary 
charged with responsibility for the 
Savings banks scheme of insurance to 
give up the position, Robertson G. 
Hunter being the other. 





LIABLE FOR LICENSE. 





Companies Writing Industrial Business 
Must Pay Municipal Fee 
in Kentucky. 





As recently reported, the Kentucky 
Court of Appeals has held that a muni- 
cipality may impose a license tax on 
companies doing an industrial business 
as well as on the ordinary companies. 
This construction of the law was made 
by the court in the case of the Metro- 
politan Life against the city of Paris 
which imposes a license of $100 on in- 
dustrial companies and $25 on ordinary 
life companies. The company attacked 
the constitutionality of the tax. The 
opinion of the court is now available 
and the tribunal says: 

“The rule in this State is that it is 
competent for the Legislature by gen- 
eral laws for State purposes as well as 
by general laws delegating the power 
to municipalities, to divide trades, oc- 


cupations and professions into classes | 


and to impose a different license fee 
upon each class that the trade, occupa- 
tion or profession may fairly and rea- 
sonably be divided into.” The court 
cites a long number of decisions up- 
holding this rule. 

“The license fee in the present case,” 
says the court, “is based upon the char- 
acter of the business done. There is a 
well recognized distinction between life 
insurance done on the ordinary plan 
and that done on the industrial plan. 
The Legislature of the State has recog- 
nized this distinction. Industrial in- 
surance is taken out in smaller amounts, 
the premium is larger and is payable 
weekly instead of quarterly, semi-an- 
nually or annually. Furthermore, where 
one agent looks after the collection of 
an insurance company doing business 
on the ordinary plan, there are several 
engaged in the work of collecting for an 
industrial company. Instead of collect- 
ing at their office, they visit the homes 
of the insured or the homes where the 
insured are at work and make their 
collections there. Here, then, we have 
a case based upon a genuine distinction 
and the rule is that if the distinction 
is genuine the court should not declare 
the classification void. The test in such 
cases is not the wisdom but the good 
faith of the classification. 

“Being of the opinion that the classifi- 
cation in question is not arbitrary, but 
is based upon well grounded distinc- 
tions, we conclude that the ordinance 
in question does not violate the rule as 
to uniformity required by the consti- 
tution.” 





| 


| 








THE 
FIRST MUTUAL 


Ghartered in America 


NEW ENGLAND 
MUTUAL LIFE 
INSURANCE CO. 


BOSTON, MASS. 





Operates en a full 3 per cent. Reserve 
under Massachusetts Law; and 
offers the very best peasible 
security, with a safe, 

equitable 


FINANCIAL STATEMENT 
Assets Jan. 1, 1918,.... $51,316,543.00 
Liabilities... 47,060,672.15 
Surpius..... 4,265,8670.85 


Alfred D. Fester, President 
D. F. Appel, Vice-President 
J. A. Barbey, Secretary 
Wm. F. Davis, Asst. Secretary 
J. G. Wildman, Asst. Secretary 


EDWARD W. ALLEN, Manager 
22@ Broadway, New Yerk 


LATHROP £. BALDWIN, Manager 
141 Broadway, New York 


CHARLES H. STRAUSS, General Agant 
200 Fifth Avenue, New York 











Insurance Men 


Who have joined the 
forces of the Interna- 
tional Life of St. Louis, 


Mo., have increased 
their earning power 
from 50 to 200 per cent, 


WRITE TO 
J. L. BABLER 
General Manager of Agencies 


St. Louis, Mo. 








Look Here, Brokers! 
I have a COMMISSION 
PROPOSITION for your 
LIFE business that will 
INTEREST you. PHONE 
or CALL. 


SAMUEL MILCH, Marlem General Agent 
PENN MUTUAL LIFE INS. CO. 


215-217 West 125th 8t.. N. Y. City 
Phone 3898 Morningside 








Know the Law! 


If you do not find what you want, 
ask INSU N BAG It 
furnishes legal opinions by expert 


Insurance Lawyers, Full Briefs on 
any insurance question, Expert 
Adjusters, Confidential Reports, Ex- 
pert Imsurance trial lawyers at 
moderate cost. 

WRITE TO 


INSURANCE GREEN BAG 
543 Rookery - - OHICAGO 
Geo. J. Kuebler George R. Brown 
Counsel 








NOW ORCANIZINC 
THE CITIZENS LIFE INSURANCE COMPANY OF AMERICA 
Home Offices— Reading, Pa. 


THE READING FINANCE AND SECURITIES COMPANY, INC., Fiscal Agents 
Sulte 300.303 Colonial Trust Bidg., Reading, Penna. 








UNDERWRITERS’ REPORT 





Are you Interested in Western and Pacific Coast insurance Matters? 


To keep posted in the above, read the UNDERWRITERS’ REPORT, published at San 
Francisco, the only weekly insurance newspaper issued West of Chicago. 
Positively unexocelled by any insurance medium in the United States for news of 
insuranee in the territory extending from the Rocky Mountains to the Pacific Ocean. 
Subseription Price $3.00 Per Year 
160 Sansome Street 


SAN FRANGISOO, CAL. 
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MAKING EXTENSIVE PLANS 


FOR AMERICAN LIFE CONVENTION. 





Program For Des Moines Meeting to be 
Held September 15-17—Mem- 
bership Companies. 





Although it is early to predict the 
character of the 1910 meeting of the 
American Life Convention, which will 
be held in Des Moines, Iowa, September 
15 to 17, inclusive, the executive com- 
mittee is leaving no stone unturned to 
make it the most successful meeting 
held. 

The membership at the present time 
comprises sixty-one companies, as fol- 
lows: 

American Central, Indianapolis; 
American National, Lynchburg; 
Capitol, Denver; 

Central, Iowa; 

Central, Ottawa; 

Citizens National, Louisville; 
Cleveland, Cleveland; 

Colorado National, Denver; 
Columbia, Cincinnati; 
Columbia, Portland; 
Commonwealth, Louisville; 
Conservative, Wheeling; 
Continental; 

Des Moines, Des Moines; 
Federal, Chicago; 

Florida, Jacksonville; 

ranklin, Springfield; 
Greensboro, Greensboro; 
Guarantee, Houston; 

Indiana National, Indianapolis; 

Intermediate, Evansville; 

Inter-Southern, Louisville; 

Jefferson Standard, Raleigh; 

Kansas City, Kansas City; 

Lafayette, Lafayette; 

Lamar, Jackson; 

Lincoln Nationai, Fort Wayne; 

Louisiana National, New Orleans; 

Majestic, Indianapolis; 

Meridian, Indianapolis; 

Michigan Mutual, Detroit; 

Michigan State, Detroit; 

Minnesota Mutual, St. Paul; 

Missouri State, St. Louis; 

North American, Newark; 

Northern of Illinois, Rock Island; 

Northern, Seattle; 

Occidental, Albuquerque; 

Occidental, Los Angeles; 

Ohio State, Columbus; 

Peoria, Peoria; 

Pittsburg, Pittsburg; 

Reliable, Indianapolis; 

Reserve Loan, Indianapolis; 

Royal Union, Des Moines; 

Security Life & An., Greensboro; 

Security of America, Chicago; 

Security, Lincoln; 

Southestern, Greenville; 

Southern States, Atlanta; 

Southern States Mu., Charleston; 

Southwestern, Dallas; 

State, Indianapolis; 

State Mutual, Rome; 

The Bankers Reserve, Omaha; 

U. S., Chicago; 

Volunteer State, Chattanooga; 

West Coast, San Francisco; 

Western Mutual, Council Bluffs; 

Western Reserve, Muncie; 

Western Union, Spokane. 
PROGRAM ARRANGED. 

The program in full is as here given: 
Tuesday, September 15, 1910. 
Morning—10 o’clock. 

Extending the Glad Hand—Hon. B. 
F. Carroll, governor of Iowa; Hon. 
James R. Hanna, mayor of Des Moines. 

Address of Welecome—Hon. Frank D. 
Jackson, president Royal Union Mutual, 
Des Moines. 

Response—Wilmer L. Moore, presi- 
dent Southern States Life, Atlanta, Ga. 

Address of President Isaac Miller 
Hamilton. : 


Afternoon—2 o’clock. 


“The Total and Permanent Disability 
tisk in Connection with the Life In- 
surance Contract”— Lucius McAdam, 
Actuary United States Annuity & Life, 
Chicago, Il. 

Discussion—Led by W. H. Gould, sec- 





retary Volunteer State Life, Chattanooga, 
Tenn. 
Evening—8 o’clock. 

Executive Session—Everybody talks 
business, 

Friday, September 16, 1910. 
Morning—9:30 o’clock. 

The medical directors have provided 
topics for discusion and all are invited 
to participate. 

“The Short Life History’—Dr. Amand 
Ravold, medical director Missouri State 
Life, St. Louis. 

“Insurance Militia or Forces Against 
Mortality’—Dr. Albert Anderson, medi- 
eal director Jefferson Standard Life, 
Raleigh, N. C. 

“Increased Mortality from Diseases of 
the Kidneys and Circulatory System’’— 
Dr. W. F. Milroy, assistant medical di- 
rector the Bankers Reserve Life, Omaha, 
Nebraska. 

Afternoon—2 o’clock. 

The legal section has provided topics 
for discussion and all are invited to par- 
ticipate. 

“The Attitude of the Courts with Re- 
lation to Insurance Companies’—George 
H. Carr, general counsel Central Life, 
Des Moines. 

Discussion—C. B. Mathews, general 
counsel Columbia Life, Cincinnati, Ohio; 
Charles F. Coffin, general counsel State 
Life, Ind. 

“What Benefit May Life Insurance 
Companies Expect to Derive From Uni- 
form Legislation among the States and 
on What Subjects, if any, Should Uni- 
form Legislation be Encouraged by Life 
Insurance Companies?”—L. A. Dean, 
general counsel State Mutual Life, 
Rome, Ga. 

Discussion—Edward T. Yates, general 
counsel Kansas City Life, Kansas City, 
Mo.; Hope Thompson, president North- 
ern Life, Rock Island, Il. 

Evening—8 o’clock. 

Social—Program to be announced at 
Des Moines. 

Saturday, September 17, 1910. 
Morning—9:30 o’clock. 

In Executive Session—Unfinished Busi- 
ness, Reports of Committees, Reports 
of Officers, New or Miscellaneous Busi- 
ness, Election of Officers. 

“Farewell Until 1911.” 

The Legal Section—L. A. Dean, chair- 
man, State Mutual Life, Rome, Ga.; 
Guilford A. Deitch, secretary, Reserve 
Loan Life, Indianapolis. 

Separate sessions will be announced 
at Des Moines. 

The Medical Section—Dr. Amand 
Ravold, chairman, Missouri State Life, 
St. Louis; Dr. F. L. B. Jenney, secretary, 
Federal Life, Chicago, who, with Dr. H. 
M. Woollen, American Central Life, In- 
dianapolis; Dr. J. H. Stowell, United 
States Annuity & Life, Chicago, and Dr. 
Whitfield Harral, Southwestern Life, 
Dallas, Texas, constitute the Board of 
Managers. 

Separate sessions will be announced 
at Des Moines. 


ATTAIN DESERVED SUCCESS. 





General Agency of Whilden and Han- 
cock Celebrates Third Anniversary 
—An Important Office. 





Early in the present month the gen- 
eral agency of Whilden and Hancock, 
ot New York City, celebrated the third 
anniversary of its creation and those 
interested have a right to feel proud of 
what has been accomplished during the 
past thirty-six months, and doubly so 
when they reflect upon the honorable 
methods employed in the upbuilding of 
their business. 

It was in July, 1907, that W. G. Whil- 
den confided to his intimates that he had 
formed a co-partnership with Austin F. 
Hancock, then of Texas, and “one of 
the squarest young fellows in the 
South.” The combination proved a win- 
ning one from the start. Both men were 
capable, good mixers, and everlastingly 
at work. Expansion was inevitable. 
‘the single room at 84 William street, 
soon proved inadequate to accommo- 
date the demand for space, and larger 








and still larger quarters were had else- 
where. To-day the Whilden & Hancock 
agency occupies two entire floors and a 
large portion of a third, at 105 William 
street. The space is regulated with a 
primary view to utility, though the ar- 
tistic sense is not ignored,and the work 
of the office is dispatched with a facil- 
ity and thoroughness that speak high- 
ly for those responsible for its handling. 

From the modest representation of 
one or two small companies, the Whil- 
den & Hancock agency now represents 
either as managers, local or suburban 
agents, or correspondents, no less thau 
seventeen fire and casualty insurance 
companies, and the end is not yet, 

Having gotten their general agenc: 
well under way Whilden and Hancock, 
organized a metropolitan department 
early in 1909, admitting to membership 
in the firm Daniel T. Walden, for years 
with the Hall & Henshaw agency and 
admittedly one of the most competent 
judges of New York City business. 

Whilden & Hancock now represent as 
United States managers the Monon- 
gahela Insurance Company of Pitts- 
burg, and for lesser territory the fol- 
lowing: Central National Fire Insur- 
ance Company of Chicago, for New 
York, New Jersey and Pennsylvania; 
Austin and the Commonwealth Fire In- 
surance companies and the Republic 
lnaerwriters of Dallas, for New York, 
New Jersey and Pennsylvania; Phila- 
debphia Underwriters, for New York 
suburban territory; Pacific Mutual Life 
and the Pacific Mutual Indemnity In- 
surance companies of Los Angeles, for 
New York and Northern New Jersey, 
and the Pacific Coast Casualty Com- 
panies of San Francisco, also for New 
York and Northern New Jersey. 

Metropolitan Department. 

In its Metropolitan Department the 
Wihilden & Hancock office is agent for 
the following fire insurance companies: 

German American, of Pittsburg; Mon- 
ongahela of Pittsburg; Central National 
of Chicago; Austin of Dallas, and the 
Commonwealth of Dallas. 

For Handling Excess Lines. 

Unusual facilities for taking care of 
genuine surplus business are had in the 
department of the office devoted there 
to: indemnity being furnished by the 
corporations here named: 

Italian Fire & Marine, Turin, Italy; 
Hernando, Memphis: Western Empire, 
Spokane; Factors, Memphis; “Themis,” 
Paris, France; Montmagny, Canada and 
the Missesquoi and Rouville, also of 
Canada. 

For the majority of the offices quoted 
Whilden & Hancock are the United 
Siates correspondents. 

Casualty Branch. 

To more fuily supply the needs of the 
brokerage fraternity, a casuaity branch 
was opened by the office, the three ad- 
mirable companies represented therein 
—Pacific Mutual Life, Pacific Mutual 
Indemnity ani the Pacific Coast Cas- 
ualty—writing approved contracts of 
personal accident, health, liability and 
bonding insurance. The indemnity sup- 
plied is essentially high-grade, all three 
institutions being domiciled in Cali- 
fornia and subject to its law which 
imposes unlimited liability upon share 
holders of insurance companies. 

The personal accident and health 
lines are immediately supervised for 
the office by W. W. Sutton, while Hugh 
Nelson is responsible for the liability 
and bonding business. 

Qualities that Command Success. 

To attain position within three years 





UNEXCELLED IN 
Favorable Mortality 


Oo 
Economy of Management 
THE 


Provident Life 
AND Trust Company 
OF PHILADELPHIA 


Rates of Premium Extremely Low 
and still further reduced by 
Annual Dividends 


LIANCE LIFE 


PITTSBURGH 
Policies That Can’t Be Beat 


Assets 
Over Two and One-Half 
llillions 


Exceptional opportunities for General 








Agents in 
PENNSYLVANIA 
OHIO, IOWA AND ALABAMA 





BERKSHIRE 
LIFE INSURANCE CO. 


OF PITTSFIELD, MASS. 


James W. Hull Pres'dent. 
W. D. Wyman, Vice Pres. and Treas, 
J. M. Lee, Actuary. 
Theo. L. Allen, Secretary. 
Robt. H. Davenport, Asst. Sec. 


This Company, with its more than fifty years 
of successful and honorable practice, its solid 
financial condition, its fair and liberal policies, 
all subject to the Non-Forfeiture Law of Mas- 
sachusetts, commends itself both to policy- 
holder and agent. 


For circulars and rates address 
EASTERN MASSACHUSETTS AGENCY, 
79 Milk Street, Besten, Masse. 
LEON F. FO88, General Agent 
W. H. DYER, General Agent 


JOHN H. ROBINSON, General Agent for New York 
253 Broadway 








in a field so crowded as is that of un- 
derwriting in the metropolis, bespeaks 
unusual ability on the part of those 
winning out. A knowledge of the needs 
of the fraternity, the determination and 
capacity to furnish it, and clean-cut 
methods, impel prosperity in any line 
of effort, and their application is 
responsible for the present position of 
ihe Whilden & Hancock agency. 











7 WANTED! 
MANACER FOR INDIANA 
OPPORTUNITY FOR LIVE MAN 


To Secure an Exceptional Connection 





A Well Established, Clean Western Company with a Good Dividend 
Record, wants a State Manager for Indiana under direct Home Office 
contract. Address, ‘INDIANA MANAGER.” 

Care of THz EasTERN UNDERWRITER, 105 William St., N. Y. City 
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EIGHT r SUCCESSFUL YEARS. 





On Saturdey of last week, the Union 
Life of Toronio, completed eight years 
of business life and the management 
has no reason to apologize for the re- 
sults achieved. 

During the year 1902. the Company 
acquired in premiums $13,129. Its total 
assets at the end of the year were $118,- 
475; insurance in force $1,522,389; re- 
serve $11,171. Contrast this with the 
results accomplished during 1909. The 
pet premiums was $439,583; total in- 
come $637,056; assets $827,113; reserve 
fund $608,423; insurance in force $15,- 
367,426. The net gain in insurance in 
force during 1909 was nearly $2,100,009. 

A comparative record showing the 
vain in premiums, assets and insurance 
in force is given herewith: 


Year. Prem. Asets. Ins. in force. 
1009 ....$439,583 $827,113 $15,367,426 
1908 .... 356,002 662,743 13,295,478 
1907 .... 301,182 550,632 11,234,956 
1906* ... 238,117 417,296 9,576,327 
1905 .... 167,241 234,728 7,161,726 
1904 .... 128,256 164,844 5,087,778 
1993 .... 68,276 126,019 3,904,979 
1902 .... 13,129 118,475 1,522,289 


‘Business of Toronto Life acquired in 
1906. 





COLLECTING 100 PER CENT. 





Though your record may be satisfac- 


tory in every other respect, you are 
still lacking in one of the most im- 
portant features of your work if you 


have not reached 100 per cent. of col- 
lections. 

If a careful survey of the sit- 
uation were to be made and the essen- 
tial points given more attention, un- 
doubtedly a much larger number of our 
men could conclude their record for 
the year with a perfect per cent. 

The base of the problem lies in col- 
lecting in full the amount of the 
enargeable debit each week. This, you 
will perceive, is quite impossible un- 
less you follow closely the suggestions 
of other writers on this subjeci, to 
wit: Collect at least one premium at 
the time the application is written and 
try for three or four more; lapse all 
policies upon which the insured de- 
clines to pay further, even though less 
than four weeks in arrears; make every 
effort to collect several weeks in ad- 
vance on transfers to your debit. 

Undoubtedly the subject is one of 
the must perplexing we have to deal 
with. It is quite human for us to al- 
low the full grace period before resort- 
ing to cancelation, and occasionally 
transfers are delayed. 

Then the point we must strive to 
make is the collection of existing ar- 
rears on our debits. The reduction of 
arrears is one of the greatest assets you 
have for securing 100 per cent. of col- 
lections. 

Another strong point, if used with 
discretion and diplomacy, is the collec- 
tion of existing liens on policies. It 
shou'd not be understood that the Com- 
pany is in any way interested in the 
collection of these liens, except in the 
protection of the policyholders’ inte-- 
ests. Many of those who in the past 
were compelled to avail themselves of 
the Company's lien revival! concession 
are now in better circumstances, and 
in many instances would be glad to pay 
off the lien if the matter were pre- 
sented to them in a business-like way. 
Col ections of this class not on!y help 
to increase your collection per cent., 
but they also serve to simplify the later 
sett'ement of the claim. 

J. H. Olmsted, Superintendent, New- 
ark, No. 2 in The Prudential Record. 





Colonial Life Notes. 





The latest changes reported by the 
Colonial are: Appointments to oy 
cies, E. M. Thomas, Easton; G. Gil- 
bert, Pittsburg; J. Foley, a ale 


W. Hinkley, Williamsburg; G. B. Nel- 
son, Charleroi; A. J. Walsh, Home- 
stead; B. DeHathaway, Chester; J. 
Paxton, Easton; D. Moscovitz, Pitts- 
burg. The Middletown district is 
merged with Newburgh. Manager P. 
M. Leiffer is transferred from Hoboken 
to Harlem. P. W. Odiam, assistant, 
transferred from Pittsburg to West 
Philadelphia. 

The leading Ordinary manager is G. 
W. Jewel, of McKeesport, followed by 
W. J. Burn, Brooklyn; L. Janson, Wil- 
liamsburg; P. Hughes, New York; P. 
M. Leiffer, Harlem. Manager L. S. 
Brown, of Pittsburg. holds the Indus- 
trial leadership, and after him come J. 
S. Hoge, Atlantic City; E. Scherff, 
Town of Union; F. Rosen, New Bruns- 
wick; G. W. Jewel, McKeesport. 

E. J. Brown, of Atlantic City, leads 
assistants in Industrial, pressed by M. 
Weindler, Hoboken; C. E. Patterson, 
Pittsburg; G. E. Field, Hoboken; M. 
Cafiero, Brooklyn. Assistant G. Shut- 
tleton, of Brooklyn, holds the Ordinary 
record, followed by G. E. Field, Hobo- 
ken; J. L. McMahon, New York; J. A. 
Conway, Manayunk; M. Cafiero, Brook- 
lyn. 

Agent F. Tybesky, of North Philadel- 
phia, heads the list in Ordinary; fol- 
lowed by R. V. Curry, Hoboken; A. 
Tiedman, Brooklyn; A. M. Butterweck, 
Allentown; R. Froemel, Newburgh. 
The leading Industrial agent is R. V. 
Curry, of Hoboken. Following him are, 
G. H. Sloop, V. Puter, Pittsburg; J. 
Branthoover. Atlantic City; F. J. Moles- 
ky, Allentown. 





Reaches Half Century Mark. 





The Order of the Swift Eagle, formed 
by the Life Insurance Company of Vir- 
ginia, has now reached the half hun- 
dred mark in members, the fiftieth 
member to qualify being W. D. Whit- 
ing, assistant at Lynchburg. Inci- 
dentally, these fifty have not only 
gained honor for themselves. but in ad- 
dition thereto, have made some money 
by being Ordinary producers. 





Paul Lennule is the superintendent in 
charge of the new Schenectady, N. Y., 
district of the John Hancock, having 





formerly had supervision of the office 


when it was a detached assistancy. 





D. E. O'Neil, formerly manager of the 
Harlem district of the Colonial Life, 
has taken up Ordinary work exclusively, 
having been appointed manager of the 


Fidelity Mutual Life for western Mas- | 
sachusetts, with headquarters at Spring- | 


field. 





N. L. Searcy, of Indianapolis, has been 
appointed supervisor of the Western & 


Southern Life of Cincinnati for Indiana. | 





WANT TO SUBPOENA BUCKLEY. 





If it be Possible the Absent Attorney 
Will be Called in the Legislative 
Investigation. 





Chairman Merritt and his associates 


| 
| 


on the committee selected to investi- | 
gate corruption in connection with the | 


New York Legislature, are exceedingly 
anxious to secure the testimony of Wil- 
liam H. Buckley, who was the star wit- 
ness at the famous Hotchkiss insurance 
investigation. 

Mr. Merritt and Judge M. Linn Bruce, 
counsel of the Committee, visited the 
State Insurance Department offices re- 
cently and had a long conference with 
Superintendent Hotchkiss concerning 
insurance affairs, and secured from 
him a series of anonymous communi- 
cations sent the Department and which 
it was thought might serve as inquiry 
clues. 

For maintaining the fire patrol ser- 
vice in the city of Chicago during an- 
other year, the Chicago Board of Fire 
Underwriters, at its quarterly meeting 
last Thursday, appropriated $145,000. 








HOME OFFICE BUILDING 





METROPOLITAN LIFE INSURANCE COMPANY 


Metropolitan Life 
L[nsurance Company 


(Incorporated by the State of New York) 
(Stock Company) 


“Of the People 


The Company By the People 
= For the People 


The Daily Average of the Company’s 
Business during 1909 was: 
456 per day in Number of Claims Paid. 
6,535 per day in Number of Policies 
placed and paid for. 
$1,463, 755.00 per day in New Insurance 
placed and paid for. 


$183,403.75 per day in Payments to 
Policyholders and Addition to Rv 
serve. 


$132,172.72 per day in Increase of 
Assets. 


JOHN R. HEGEMAN, President 








T. WM. PEMBERTON, Ist Vice-President 
E. 


guaranteed, 

Assets December 31, 1909. os 

Liabilities December 3i, 1909. Te peeewe 
Insurance in Force December 31, 1909. 


J. G. WALKER. President 


D. HARRIS, Secretary 
ORGANIZED 1871 


LIFE INSURANCE COMPANY 


OF VIRGINIA 
Home Office, Richmond, Virginia 
THE OLDEST Southern Life Insurance Company 
THE LARGEST AND STRONGEST Southern Life Insurance Company 
THE PIONEER Southern Industrial Life Insurance Company 


Its Policies are clear and definite in their provisions, and their values are absolutely 


Total Payments to Policyholders since Organizatio yn. 


W. L. T. ROGERSON, 2nd Vice-President 


$5,372,691.00 
4,31 5.32 
68,337 ,613.00 
9,820,412 49 















LIFE INSURANCE COMPANY 


OF BOSTON MASSACHUSETTS 
GOOD AGENCY CONTRACTS TO GOOD AGENTS 
APPLY TO HOME OFFICE, 178 DEVONSHIRE ST., BOSTON 
——————-9F TO— 
W. N. COMPTON, General Agent, 220 Broadway, New York 


FRANCIS MARSH, Mgr. for Eastern Mass., 120 Franklin 8t., Boston 
WHITE & FENWICK, State Agents, Union Bldg., 9 Clinton St., Newark, N. J. 


The Company issues the best and most liberal forms of Life, Endowment ard Term 
Polieies, complying with the rigid requirements of the Massachusetts Laws 











materially in securing business. 


our terms to agents. 


COLONIAL TRUST ELDG. 





WE WANT HUSTLERS IN PENNSYLVANIA AND DELAWARE 


Have excellent proposition to offer men of ability in these states. 
Leads furnished to our representatives from Home Office, aiding 


DISTRICT MANACERS WANTED 
Send for our Guaranteed Dividend Coupon Policy and 


READING MUTUAL LIFE INS. CO. 


READING, PA. 











DEFERRED UNTIL 


Constitution of New York State Asso- 
ciation Not to be Revised 
Until Later. 

In order to give the matter the at- 
tention its importance demands, mem- 
bers of the Underwriters Association of 
New York State, at their meeting on 
the 12th instant, voted to postpone the 
revision of the organization’s constitu 
tion until September. Conditions in the 
territory and practices in the business 
have changed so in recent years, as to 
make the modernization of the consti- 
tution highly desirable. The work will 
be carefully handled. 


SEPTEMBER. 


ENTERING THE UNITED STATES. 





North German Fire to Operate Here— 
Fred S. James & Company to Have 
its General Management. 





Under the competent management of 
Fred S. James & Company, of Chicago 
and New York, the North German Fire 
of Hamburg, Germany (which must not 
be confounded with the Company of like 
name that withdrew from this country 
several years ago) will enter the United 
States. The corporation is of solid rep- 
utation and has ample resources. 





Entrance into Maryland has been se- 
cured by tne Massachusetts Fire & Ma- 
rine Insurance Company of Boston, 
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THE EASTERN 
UNDERWRITER 


This newspaper is owned and pub- 
lished every Thursday by The Eastern 
Underwriter Company, a New York 
corporation, office and place of business 
125 William Street, New York City. 
B. F. Hadley, Presidents G. A. 
Watson, Secretary and Treasurer. 
The address of the officers is the office 
of this newspaper. Telephone 2497 
John. 

Subscription Price $3.00 a year. 
Single copies, 15 cents. 

Entered as second-class matter Jan- 
uary 4, 1907, at the Post Office at 
New York, N. Y.; under the act of 
Congress of March 3, 1879. 











AIRSHIP ACCIDENTS. 


Thus far there are no casualty com- 
panies scrambling for the business of 
aviators, nor offering to assume liabil- 
ity for the damages incident to the use 
of flying machines, but it is interesting 
to note that twelve aeroplanists have 
been killed in the last two years, while 
the total number of fatalities in airship 
accidents since 1906, is 47—of this num- 
ber 35 occurred through the use of 
balloons or dirigibles. 





MR. EVANS HAS SPOKEN. 





For several weeks the fire underwrit- 
ing fraternity has anxiously awaited the 
decision of Henry Evans, president of 
the Continental and the Fidelity-Phenix 
Fire Insurance companies, as to joining 
the new Fire Underwriters Association, 
and not a few have hazarded a guess as 
to the probable attitude he would take. 
Speculation was terminated on Tuesday 
when Mr. Evans addressed a letter to 
Vice-President Bissell of the Hartford 
and Vice-President Correa of the Home, 
constituting a special committee of the 
new association, declining to enter his 
companies in the organization. 

Several reasons are given for the de- 
cision arrived at, the principal one be- 
ing that of contingent commissions. As 
is well known, the Continental strongly 
favors the method of compensation, 
whereby a flat initial commission is 
supplemented by a percentage of the net 
profits on the business secured. The 
agreement for the new association 
makes no provision for contingents and 
hence Mr. Evans will not become a 
party to it. 

The declination of President Evans 
to bind the three strong organizations 
under his management — Continental, 
Fidelity-Phenix and Fidelity Under- 
writers—which control something like 
310,000,000 in premiums in the ter- 
ritory covered by the new Asso- 
ciation, is bound to have its effect 
on the managers of a large number of 
non-union companies who follow his 
leadership. Col. Wray, head of the Com- 
mercial Union combination, has also 
stated that the Continental must join 
or he will withdraw, the Pittsburg com- 
panies have intimated that such would 
be their attitude, mot to speak of the 








large number of institutions which have 
thus far refused even tentatively to sign 
the new agreement. 

Under such circumstances there are 
few so optimistic as to predict the suc- 
cess of the movement under the present 
form of agreement. Will this be modi- 
fied, or the project abandoned? These 
are the questions paramount in the 
mind of underwriters just now. 





UNAMERICAN SPIRIT. 





The attitude of Governor Campbell, 
of Texas, in recommending to the Legis- 
lature of his State, now in special ses- 
sion, that a law be enacted prohibiting 
from doing business in Texas any fire 
insurance company of another State 
which withdraws or threatens to with- 
draw from Texas because of legislation 
of which it does not approve, is to say 
the least unfair and not in conformity 
with the American spirit of justice. 

Here is a law passed in spite of the 
opposition of fire insurance companies, 
providing for State made rates. The 
companies nevertheless acquiesce there- 
in to the extent of continuing business. 
It is a cumbersome measure and prop- 
erty owners of Texas chafe under its 
enforcement. The insurance commis- 
sioner determines that the letter of the 
law should be observed even though the 
Governor counsel trimming and the re- 
sult is a request for the resignation of 
Judge Hawkins as commissioner of in- 
surance by Governor Campbell. 

Pending a final adjustment of the 
tangled situation which the politicians 
of Texas brought upon themselves, an 
order is made for a heavy and unwar- 
ranted reduction in rates throughout the 
State, whereupon a large number of 
companies decided to cease writing busi- 
ness. These companies Governor Camp- 
bell would bar from Texas continu- 
ally. 

This, we say, is not a spirit of fair 
play. The companies were transacting 
business in the Lone Star State before 
the obnoxious measure was passed. 
They did not enter there finding it upon 
the statute books thereby practically 
acquiescing in its provisions, and are 
even willing to continue business until 
it be modified. They rebel, however, 
against the juggling of the measure in 
such a manner as to take away their 
rights thereunder. 

The latest suggestion of Gov. Camp- 
bell should be repudiated by the Legis- 
lature. 





A substantial tribute to the esteem 
in which Joseph A. Kelsey, United 
States manager of the Aachen & 
Munich is held by the agents of the 
Company, was afforded by the surprise 
they gave him upon his recent return 
to New York, from a tour of Europe. 

Knowing ihat nothing affords so 
much genuine satisfaction to the man- 
agerial mind as the receipt of a choice 
batch of daily reports, the agents of the 
Aachen & Munich exerted themselves 
te the utmost to supply these to Mr. 
Kelsey when he got back to his desk. 
The quantity and quality of the offering 
were highly satisfactory, but the senti- 
ment that inspired their sending was 
what touched the heart of the manager. 
That sentiment is strongly imbedded in 
the make-up of Mr. Kelsey, no one 
who has witnessed the unbending of 
the dignified company executive when he 
romps with his children at home, would 
doubt for a moment. As still waters 
run deep, so a warm heart often beats 
below the surface of a cold exterior, and 
this is true of Mr. Kelsey. 





"THREE IMPORTANT GATHERINGS 


BY NEW YORK STATE FIELD MEN. 





Business and Pleasure Combined in 
Meetings of Special Agents at 
“The Frontenac.” 





In proper degree hard work and 
agreeable recreation were combined by 
the field men of New York State, in a 
series of meetings at The Frontenac, 
Round Island, Thousand Islands, early 
last week. On the 12th was held the 
regular monthiy gathering of the Un- 
derwriters Association of New York 
State, at which matters of wide import- 
ance to the field were considered, and 
in the evening occurred the third an- 
nual dinner of the Ancient and Honor- 
able Order of the Blue Goose, New 
York pond. The succeeding day was 
given over to the twenty-eighth annual 
meeting of the New York State Asso- 
ciation of Supervising and Adjusting 
Fire Insurance Agents. Programs for 
the social gatherings had been careful- 
ly prepared, and were faithfully carried 
out, in a spirit befitting the occasion. 

BLUE GOOSE DINNER. 

Most Loyal Gander James M. Caro- 
thers, was toastmaster at the affair, his 
chief aids being H. S. Visscher, F. F. 
Buell and A. A. King. 

The menu was worthy such good fel- 
lows as sat down to the table, and once 
it had been disposed of, singing and 
speech-making were in order. 

Toastmaster Carothers led off in the 
sveech-making with the following: 

Speech of Toastmaster Carothers. 

“One year since, under conditions 
similar to those obtaining to-night, we 
met in this ‘Haven of Tranquility’ and 
enjoyed our second annual banquet. 

“This evening’s assemblage marks an- 
other swing of the pendulum, bringing 
together the large representation be- 
fore me. We are pleased to have with 
us sO many ladies and other guests. 
This denotes several things, among 
others that the ladies (to whom we are 
all indebted in a general way and from 
whom some of us obtained consent to 
be participants to-night), give evidence 
of taking in a good thing when it comes 
their way, and at the same time I want 
to say that a Blue Goose banquet in 
New York State without the presence 
of many ladies could not be conducted 
in» a manner befitting such affairs, be- 
cause on all such occasions we have 
been honored by their presence—they 
are and of right should be, ‘Steady 
Company.’ 

“To those of our guests, whether 
members of the Blue Goose or not, we 
extend welcome and say it is good to 
have you here. 

“Now that we have satisfied the 


Having taken his family to Atlantic 
City for the summer vacation, where he 
enjoyed the ‘‘gayety” of the famous 
coast resort for a day or so, Walter 
Morris, the popular and capable Pitts- 
burg local agent, “blew” into New York 
this week. Mr. Morris some ten or more 
years ago told his friends in a most 
earnest manner that he had ceased to 
grow old; that henceforth he would take 
off a year instead of adding to his age 
at each birthday, and surely he looks 
the part he is playing, in other words, 
he steadily grows younger in appear- 
ance. Though not known to many of 
his friends, Mr. Morris is an aspirant 
for literary honors and is now engaged 
in writing a novel during his spare 
time. The story deals with historical 
events during the Civil War. 





After twenty-two years service as 
general agent for the London & Lanca- 
shire and the Orient Fire Insurance 
companies, William Blair, has retired 
from active business. He has served his 
companies in various fields and is wide- 
ly known to the fraternity. 





Harry A. Logue, of the Pittsburg firm 
C. M. Logue & Bro., paid us a visit 
Tuesday. 
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‘inner man,’ let us make merry along 
lines which will follow in the way of 
song and short talks. The subjecis as- 
signed to the different speakers, may 
or may not indicate what their lips wij] 
let fall. You can never tell what iine 
of thought will be given to a topic or 
the scope that will be indulged in py 
the speaker so we will wait in patience 
and expectation for results. In any 
event we anticipate something of the 
souvenir order, something that wil! be 
taken out on the veranda and diag- 
nosed or perhaps carried to our homes 
and thought over later on, making you 
feel that you have been smiled upon or 
indeed laughed out loud upon. 

A Worthy Organization. 


“At the risk of tiring you somewhat, 
advancedly I crave your pardon for 
momentarily dwelling upon and refer- 
ring to our beloved order, The Ancient 
and Honorable Order of the Blue 
Goose. I am prepared to make the 
declaration that the ‘Blue Goose’ has 
ceased to be an amusement and that 
it has become an institution. It was 
conceived in sport but chanced to grow 
within a few years into an organization 
numbering over 2,200 Noble Ganders 
enrolled in thirty-three State and Pro- 
vincial Ponds. It is a most unique so- 
cial organization to which only insur- 
ance men are eligible to membership. 
At the same time it is in no sense an 
insurance organization when consid- 
ered from a legislative standpoint. 
Purely fraternal in character, having 
for its keystone the obligation to play 
fair each with the other. We are not 
given to letting the one hand know 
what the other has done but instances 
of charitable and benevolent acts are 
not few notwithstanding an entire ab- 
sence of obligation along those lines. 

“Since we met here one year ago our 
membership has enlarged, one gander, 
Mr. Bateman, being the only member 
called upon to take the last flight. 
This summons was received in July, 
1909: May his soul rest in peace. 

“When arrangements were being 
made for talks this evening it was dis- 
tinctly understood that a time limit 
should be imposed and holding the 
opinion that ‘what is sauce for the 
goose is sauce for the Gander,’ I am 
about to stop talking and declare the 
printed program the next order of busi- 
ness, asking that we ever. keep 
blazoned upon our banner the great 
principles of our Institution, to serve 
as a guide along the pathway of good 
citizenship, reflecting naught but good 
adown the ages and, further, that we 
rise and drink to the health of our 
Grand Officers, the membership of each 
individual Pond and to the sentiment 
that the Ancient and Honorable Order 
of the Blue Goose may live so long as 
the earth bears a plant and the sea 
rolls a wave.” 

J. M. Donald, responded to the toast 
“Baseball as it ‘should’”; Chas. E. Dos- 
ser related his experience with “Assist- 
ant Special Agents I’ve Met;” “Sprink- 
lers” was the general subject assigned 
George P. Peck: John W. Wood hand- 
led “Ganders of the ‘Links’”; the his- 
tery of “Insurance Societies” was re- 
lated by A. R. Hosford; while A. A. 
King, humorously covered “The Pink 
and Other Slips.” 

Concerning Sprinklers. 

To George P. Peck was assigned ihe 
general topic of “Sprinklers,” his re- 
sponse thereto being in this strain: 

“Most Loyal Gander, Noble Ganders 
and Lady Geese: 

“Your Banquet Committee have 
asked me to respond to the toast 
‘Sprinklers,’ and not occupy more than 
five minutes in doing it. 

“Unless the interruptions are less 
frequent than is expected, in which 
case you will have the five minutes of 
time instead of five minutes of talk, I 
will try and give you the dose homeo- 
pathically. 

“Sprinklers are of ancient origin, so 
ancient that the exact date of their in- 
troduction has been lost to history. 
The Chinese have a custom of 
(Continued on page 15.) 
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_FIRE INSURANCE DEPARTMENT _ 





WAILING RATE PROMULGATION 


ON PHILADELPHIA TRACTION LINE 








Many Companies Not Disposed to Con- 
tinue Insurance for Forty Cents— 
Aid From Lloyds. 





In common with a number of other 
high-grade fire insurance companies, 
the Royal Exchange Assurance a short 
time ago bound, subject to rate and 
form, a portion of the extensive sched- 
ule of the Philadelphia Rapid Transit 
Company. One of the five agencies of 
the Quaker City awarded the placing of 


the line, found itself unable, because of 
the large specific values involved, to 
obtain sufficient indemnity in admitted 
companies, and cabled abroad to secure 


excess insurance from London Lloyds. 
The statement was made the individual 
underwriters that a rate of forty cents 
would probably be named for the haz- 
ard, and the Royal Exchange was 
quoted as among the offices binding on 
the risk. 

This fact doubtless supplied our cor- 
respondent with the story cabled us on 
the 5th, and printed in The Eastern Un- 
derwriter of the 7th inst., in effect that 
practically the entire schedule had 
been written at London Lloyds, with 
the Royal Exchange as “warrantee.” 

U. C. Crosby, United States manager 


of the Royal Exchange, chanced to be 
out of town when the article in ques- 
tion appeared, but immediately it came 
to his attention he addressed this office 
as follows: 

Not Written as Warrantee. 

“My attention is called to an article 
in your issue of July 7th entitled: 
‘Traction Line Goes Abroad—Royal Ex- 
change as Warranty.’ 

“The statement is absolutely incor- 
rect in every particular and there is no 
foundation whatever in the report. I 


understand that the amount of the 
schedule is at present bound—mostly, 
if not entirely—in companies admitted 
to do business in this country. The 
schedule was distributed among agen- 
cies in the city of Philadelphia and 
there was allotted to our representa- 
tives. Messrs. Henry W. Brown & Com- 
pany, $2,000,000. The entire amount is 
he ld under a binder—the form and rate 
not yet being determined—in compan- 
ies represented by that agency, all be- 
ing companies admitted to do business 


in the State of Pennsylvania. We are 
not binding on the risk at .40 and 
would not write it at such a rate if 
made by the Philadelphia Board. 


“I believe that the competition of the 
Lloyds is unfair and that every legiti- 
mate means should be employed to dis- 
courage or prevent same. They do not 
pay taxes or expenses of rating or in- 
spection bureaus or other expenses in 
connection with State regulation of 
companies entered and doing a legiti- 
mate business in this country. I would 
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not allow our Company to be used as a 
guarantee for the schedule on this or 
any other property. 

“Now, we know your wish and inten- 
tion to fairly report the position of 
companies; no doubt you will be will- 
ing to give an equally prominent posi- 
tion in your valuable publication to a 
denial of the statement made in your 
issue of the 7th.” 

An Injustice to the Corporation. 

There is a vast difference between 


binding a portion of a line under proper | 


regulations, and acting as “warrantee,” 
for non-admitted corporations, and that 
The Eastern Underwriter should have 
unwittingly named the Royal Exchange 
as serving in the latter capacity is to 
us, a matter of profound regret. 

Throughout his entire underwriting 
career Manager Crosby has stood un- 
flinchingly for correct practices, and no 
one has opposed more strenuously than 
he the but too frequently attempted 
scheme of giving a portion of a line to 
orthodox companies, and placing the 
balance with Lloyds at cut rates, thus 
securing an average tariff considerably 
below the established. 

Rate Not Promulgated. 

Although it has been widely reported 
that the Philadelphia Rapid Transit 
business would be written at forty 
cents, the Philadelphia Board has not 
yet promulgated the rate nor the 
forms. Many offices now binding will 
refuse to continue the indemnity if a 
figure below 60 cents is named. 

The schedule of values continues to 
show increases beyond those, first 
talked of, and already more than $25 - 
000,000 worth of property has been de- 
fined. 

Various rates have been offered 
companies to write the business, some 
offices having been quoted fifty-five 
cents. Considering the antiquated con- 
dition of the average run of the equip- 
ment and the utter absence of protec- 
tive facilities, it is hard to figure how a 
rate of less than one per cent. could be 
named. If the suggested forty cents be 
promulgated then managing underwrit- 


ers may look to see other street railway | 


properties, vastly better insurance 
risks than the Philadelphia system, 
clamor for sharp reductions from their 
present tariffs. 

The threat of the Philadelphia trac- 
tion people that if a forty cent rate was 
not granted, the line would be placed 
abroad, should not deter company offi- 
cers from insisting upon the promulga- 
tion by the Philadelphia Board of a 
figure commensurate with the hazard 
involved. 

Assured Makes Tariff. 

No little curiosity has been aroused 
as to how the executive committee of 
the Philadelphia Board came to fix up- 
on a forty cent rate, when the very 
lowest price that managers can figure 
for the property under schedule is 
sixty cents. 

The only plausible explanation in 


the matter is that the traction people, | 
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IN BUSINESS 


54 YEARS 


peers enae 425 Walnut Street, Philadelphia, Pa. 
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-'| Continental Fire Insurance Gompany 


THE GREAT AMERICAN COMPANY 


Assets - - - . $22,332,787 
Liabilities (except capital) . $8,287 ,908 
Policyholders Surplus - $14,044,878 
Losses paid, more than - $72,000,c00 


Net Surplus, exclusively protecting American policyholders, more than 
$13,000,000---larger than that of any other fire insurance company 


THE CONTINENTAL OFFERS THE POLICYHOLDER ABSOLUTE 
SAFETY, AND THE AGENT PROVEN LOYALTY 


CONTINENTAL FIRE INSURANCE COMPANY 


Principal Office 
46 CEDAR STREET, NEW YORK 


Western Department 
280 LA SALLE STREET, CHICAGO 








FIDELITY-PHENIX FIRE INSURANCE COMPANY 


OF NEW YORK 


CAPITAL - - - - - - $2,500,000 
LIABILITIES (eacept capita!) ° o in n 9,049,438 
ASSETS - - - - 14,081,389 
POLICYHOLDERS SURPLUS - - $5,031,951 
THE FIDELITY-PHENIX combines financial strength ; anc 
a strongly established agency plant with straightforward 


and safe underwriting method 


POLICYHOLDERS CAN DEPEND UPON ITS PROTECTION 
AGENTS CAN DEPEND UPON ITS LOYALTY 


FIDELITY-PHENIX FIRE INSURANCE COMPANY 


OF NEW YORK 
Principal Office 
46 CEDAR STREET, NEW YORK 205 


Western Department 
LA SALLE STREET, CHICAGO 

















FIDELITY UNDERWRITERS 


Separate Insurance by Two Companies in One Policy 


FIDELITY UNDERWRITERS policies are issued by the 
Continental Fire Insurance Company and the Fidelity-Phenix 
Fire Insurance Company of New Yor Each assumes half the 
liability. 
TOTAL ASSETS ° $36,414,176 
TOTAL LIABILITIES . ‘ 20,837,346 
POLICYHOLDERS SURPLUS 19,076,829 


FIDELITY UNDERWRITERS 


Principal Office Western Department 
46 CEDAR STREET, NEW YORK 280 LA SALLE STREET, CHICAGO 
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figuring interest upon their insurance 
sinking fund, the principal of which 
they desired to use for purchasing im- 
proved rolling stock, found that the re- 
sult attained would just allow paying 
a forty cent rate on their schedule, and 
they insisted upon getting the indemni- 
ty for that sum. 

Some weeks ago C. K. Youngman, of 
Platt, Youngman & Company, made a 
proposition to a number of companies, 
to grant the Philadelphia Traction 
people a blanket on their property for 
an even $2,000,000, the insurance com- 
panies not to contribute to a loss un- 
less the damage exceeded $50,000, when 
they would assume the excess. ‘As the 
premium offered amounted to about a 
twenty cent rate, the little suggestion 
was politely declined. 





UNITED STATES UNDERWRITERS. 





Joint Policy to be Written by Compan- 
ies in Crum & Forster Gen- 
eral Agency. 





Within two weeks it is expected poli- 
cies of the United States Underwriters, 
a newly formed association, of which 
Crum and Forster, of New York city, 
are general managers for the entire 
country, will be issued. 

The new contracts, which will accord 
with the regulations of the New York 
Insurance Department governing under- 
writers policies, will be guaranteed by 
the following companies, all of which 
are in the Crum & Forster agency: 
North River, Empire City, United 
States and the Nassau. The new or- 
ganization will have assets of nearly 
$4,500,000, and a net surplus in excess 
of $1,000,000. 

It will seek insurance upon desirable 
mercantile and sprinklered risks, and 
by its operations should add materially 
to the prosperity of the several mem- 
bership companies. 

The substantial backing of the new 
enterprise will secure for it admirable 
field representation. 





NEW RATES HELD UP. 





Promuigation of Revised Tariffs for 
Rochester Deferred—Reason 
for Delay. 

It was fully expected that the Under- 
writers Association of New York State 
at its July meeting would authorize the 
issuance of the new dwelling rates for 
Rochester, which have been determined 
upon for some time. At the last moment 
the organization concluded to defer the 
promulgation, until certain phases of 
the change could be more critically 
gone into. 





GIVEN STATE AGENCY. 





Ross E. Wickham Appointed for Mas- 
sachusetts Fire & Marine in 
New Jersey. 





Jersey State agent of the National Fire, 





who is one of the best known figures 
in the Middle Department. Young Mr. 
Wickham has been associated with his 
father for nearly nine years, and is fa- 
miliar with field work. 

The Massachusetts Fire & Marine 
was recently licensed in New Jersey 
and will now seek connections at all 
desirable points in the State. Its New- 
ark local agency has been placed with 
Ross M. Wickham & Company. | 





GOOD WORK CONTINUES. 





Insurance Department Liquidates Addi- 
tional Co-operative Fire Insur- 
ance Concerns. 
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Fire Insurance Stocks ‘‘A Specialty” 
66 BROADWAY he es NEW YORK 


Established 1864 
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ESTABLISHED 1886 THE PIONEER IN ITS LINE 


ASSETS $300,000 


Indiana and Ohio Live Stock Insurance Co. 








The State Insurance Department was 
advised Tuesday that Supreme Court | 
Justice De Angelis, of Utica, had granted | 
orders of liquidation of ‘the Citizens | 
Fire Insurance Association, of Utica, | 
and the Empire State Fi 
Association, of Utica, two co-operative | 
fire insurance companies which have | 
operated in Oneida, Madison, Herkimer | 
and surrounding counties. | 

} 
| 
| 





This action follows an examination | 
of these companies, made last week, | 
which showed excesses of liabilities | 
over assets of $2,401 in the case of the | 
Citizens Fire and $684 in the Empire | 
State. Similar conditions were de- | 
veloped by an examination conducted | 
by the department a year ago, but the | 
deficits then existing were made up by | 
assessments. The two companies | 
joined with the department in the ap- | 
plication. Frederic G. Dunham, chief 
of the Liquidation Bureau of the Insur- 
ance Department, has been appointed 
special deputy superintendent, and has | 
taken charge. 








Superintendent Martin Deitrich of 
the Fulton, N. Y., pumping station, as- | 
serts that if the fire pumps were 
worked for a half hour continuously, 
the Great Bear springs, from which the 
town draws its water supply, would be 
drained to their last drop. The present 
condition is the result of long contin- 
ued drouth, and the extravagant use of 
water by the citizens. 


| 
| 
Water Scarcity at Fulton, N. Y. 
| 
| 
| 
| 
| 





Poor Water Pressure at Roselle Park. 





Tests by the Fire Committee of Ro- 
selle Park, N. J., disclosed the water 
pressure of the town to be wholly in- 
sufficient in case of fire. The pressure 
at the hydrant nozzle it was found was 
but 40 pounds, while it was practically | 
nil when forced through 300 feet of | 
hose. A demand for better pressure 
has been made upon the water com- 
pany supplying the service. 


Would Extend Protective Service. 

















As its New Jersey State agent the 
Massachusetts Fire & Marine Insur- If the citizens of Bloomingdale, N. J., 
ance Company, has elected Ross E. will furnish hydrants, the adjoining | 
Wickham, of Newark, the appointment town of Butler stands ready to aid with | 
dating as of July 15. its fire department when occasion de- | 
Mr. Wickham is a son of the New mands. 
NEW ‘YORK FIRE INSURANCE 8TO> KS. ii | 
(Quotations furr nished by E.' 8. BAL LEY, Broker, 66 Broadway, New York City) | 
DIVIDENDS | Bid | Askea | 
COMPANIES CAPITAL Approx. When price | price | 
Annl. Div. Payable “at per ct. | per ct. 
City of New York $500,000 10 2 a 
Common wealth 500,000 10 J J Bae | cces 
Continental . 2,000,000 70 Jad 925 950 
Empire City 200,000 8 Jad 125 ll 
Fidelity-Phenix 2,500,000 Vv V 275 | 280 
German Alliance . 400),000 15 Sad 275 | 300 
German-American 1,500,000 30 Jad 560 | 570 
Germania ($50)..... 100,000 | 18 Tag 285 | 205 
Glens Palla ($10).. 200,000 30 Jad ere 
Globe & Rutgers. 400,900 40) 2 470 |... 
Hanover ($50). 1,000,000 10 J J 190 | 205 
ome.... 3.000.000 30 Jad 680 | 695 
Nassau ($5 ”) 200,000 10 Jad | 1651 176 
Niagara ($5 1,000,000 20 Jad 300 305 
North River (825) 350,000 10 A4&O 155 168, 
Pacific ($25) 200,000 6 J&aJ | 136 145 
Peter Cooper ($20) 190.000 6 Jad mM) 106 
Rtuervesent.- 400,000 10 Jas | 18) 1 
United States ($25) 254),000 Vv V | 60 0 
Westchester ($10) - 400,000 | 35 F&A | 455 | oa 
Williamabyreg City ($50) . _250,000 | 20 | OT aT 380 | 400. 


Q Quarierly. 


V No Information 


HORSES, MULES and CATTLE against death from any cause 
Home Office: CRAWFORDSVILLE, IND. 


100,000 deposited with Insurance Department of Indiana for the 
s protection of all policy holders 








MYRON W. ROBINSON 
New Jersey Office: ENGLEWOOD, N. J. New York City Office: MILLS BLDG. 
SPECIAL AGENT FOR THE STATE OF NEW JERSEY 
OF THE 
American Live Stock Insurance Company of Indianapolis 


PAID UP CAPITAL, $100,000 
SURPLUS - - $25,000 


Correspondence inv ited from agents etn not already committed 
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AMERICAN UNION FIRE 


INSURANCE COMPANY 
OF PHILADELPHIA 


(Organized and incorporated under the Laws of Pennsylvania) 


JAMES F. STONE 


PRESIDENT 
331-337 Walnut St., Philadelphia, Pa. 


Correspondence invited from Agents where not already committed 
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Holders - - + 8$2,063,04401 || 
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servation of its ca Cash Capital nD de $1,000,000.00 
sea, n Selnooate~ncegaaipieaama 8 NER 6,562, 329.14 
B. EMORY WARFIELD, President Net Surplus 2,008,419.02 
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OUTLOOK NOT A ROSY ONE. 





(Contiued from page 1.) 
the contrary opinion, and maintain that 
the energies of the executive committee 
and others anxious to see the Fire Un- 
derwriters Association a success, should 
be directed toward securing member- 
ship accessions from such New York, 
Buffalo and Milwaukee offices, as have 
not yet come into the fold, and en- 
deavor to push the movement regard- 
less of Mr. Evans’ attitude. 

Contingents Not Favored. 

The question of permitting contingent 
commissions, aS an alternative, was 
thorcughly discussed by the Committee 
cf Fifteen, charged with the prepara- 
tion of the agreement, and the idea was 
rejected, the opinion being that because 
of the several ways in which contingent 
commissions may be figured, it would 
be virtually impossible to put all com- 
panies in an agency upon a plane of 
equality. 

Companies Weakening. 

What the leaders in the co-operative 
movement fear most is not the avowed 
epposition of non-signing companies, 
but the lack of adhesion on the part of 
a number that have joined the Associa- 
tion, and are already casting about for 
means of honorable withdrawal. 

As indicating the drift of sentiment 
along this particular line, the following 


from the “Insurance World” of Pitts- 
burg is interesting: i 
“There is not a unanimous feeling 


among local underwriters as regards 
the new Fire Underwriters’ Association. 
jhe question of withdrawing was dis- 
cussed at a meeting last week and an- 
»yther meeting will be heid in a few 
days to finally decide the matter. The 
Pittsburgh companies will lend every 
efiort toward organizing an association 
that will be beneficial to the business 
and are willing to make concessions. 
But in return for these concessions sev- 
eral of the local underwriters fail to see 
where they are to be benefited. They 
have held off withdrawing their names, 
sc as not to hinder the organization of 
the new association. In discussing the 
situation, one of Pittsburgh’s most 
prominent underwriters said, ‘Unless 
the Continental group, the Northwest- 
ern and some others come in the Fire 
Underwriters’ Association, I cannot see 
how the association can be made a suc- 
These outside companies are 
large enough to write all of the prefer- 
red business of New York and other 
large cities and also take large blocks 
of the business in the congested sec- 
tions. We cannot stand by and see 
these other companies raid our busi- 
ness, or rather secure it by paying ex- 
cess commissions. The new association 
would be a splendid organization for the 
fire companies if these large companies 
now outside, would come in.’ 

“Another question that is causing 
some uneasiness is what the position of 
a local company will be that is a mem- 
ber of the Allegheny County Board and 
not a member of the new association 
and also the position of agents who are 
members of the board and represent 
ompanies that are outside of the Fire 
Underwriters’ Association. Here is an 
element that is sufficiently strong to 
prevent the Allegheny County Board 
endorsing the new Fire Underwriters’ 
Association or at least strong enough 
to make so much trouble that the new 
association’s value would be lost in 
this county.” 

Agents Inquiring. 

Letters from agents inquiring as to 
the new agreement are being received 
hy all companies, and head office men 
are finding it most difficult to answer 
with any degree of definiteness, the 
numerous hypothetical questions put to 
them. If the new movement shows 
signs of being put through in New 
York City, which it cannot truthfully be 
said to have disclosed thus far, agents 
in other excepted territory plan to 
vigorously fight its further extension. 

Compromise Measure. 

The agreement, combining as it does 
sO many diverse interests, must of 
necessity be a compromise measure, 
and such in fact it is. The non-Union 
men on the Committee that prepared it, 
held for the payment of a flat 20 per 
cent. and the abolishment of all ex- 
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pany men stood for 15 per cent. and 
continued open centers. The result 
was a compromise on 15 per cent. com- 
mission and no excepted territory. 

Of Benefit to Local Agents. 

Refuting the editorial assertion of the 
“American Agency Bulletin” that the 
local agents of the East will suffer 
through the operation of the Fire Un- 
derwriters’ Association, Frank Lock, 
United States manager of the Atlas, of 
London, holds quite the contrary view. 

Addressing the “Weekly Underwriter” 
upon the subject, Mr. Lock says: 

“It appears to me that the able and 
versatile editor [of the American Agency 
Bulletin] has not given his best thought 
to this matter, or he would not jump 
to the conclusion that the new agree- 
ment is one in which ‘the companies 
have amply provided for themselves,’ 
without consideration for the public or 
the great body of their local agents. 

“It is generally understood that when 
the agreement goes into effect and 
brokerages are restricted, this fact will 
be recognized in the rates charged to 
the public. 

“As to the benefit to the agents, it 
must be borne in mind that this present 
agreement is considered as the alterna- 


tive to a chaotic condition, both in rates | 


and commissions. 
never yet resulted for the benefit of 
local agents, and it is not easy to see 
how it could produce this effect other 
than in a mere transitory running up of 
commissions in the strife of competi- 
tion incidental to a rate war. 


The true | 


interest of the agent is in preserving | 


a steady balance in conditions. 


It is also overlooked in the editorial | 


that the companies find themselves in 
a position where their needs must take 
some action looking to the restriction 
and equalization of commission costs. 
Warnings, 
have come to the effect that if the com- 
panies do not themselves put their 
houses in order in this respect, it will 
be done for them by State authorities, 
and when the States shall have reached 
that point that they make the rates for 
the companies, and dictate the commis- 
sions, it is difficult to see what there 
will be left for the companies to do 
except to be recording agents of the 
State authorities, 


serious and unmistakable, | 


“It would seem to be in the true in- | 


terest of the local agents that the com- 
panies take this matter in hand in some 
feasible way. There are many who be- 
lieve in contingent commissions. The 
undersigned is one of them, but at the 
same time it is not believed that the 
rate of commission, as a whole, should 
exceed 15 per cent. or its equivalent. 
At the present time commissions paid 
for business equal just about 50 per 
cent. of the total outlay of every sort 
and kind, except losses and dividends. 
Would Eliminate Hangers On. 

“Criticism is made that in the agree- 
ment there is no grappling with the ills 
of multiple agents, side liners and those 
who generally come into the business 
as excrescences or parasites. Here, 
again, it would seem obvious that it is 
high commission rates which attract 
into the arena a swarm of men who are 
not legitimate fire insurance men, but 
who find it worth while to give their 
time or a certain amount of it owing 
to the high commissions paid, ranging 
anywhere from 25 per cent. to 50 per 
cent. Naturally a restriction of broker- 
ages and commissions will strike at the 
very root of such evils, without the ne- 
cessity of labeling each individual ill 
with its own proper name. 

“The foregoing remarks have no 
reference to the “legitimate brokerage 
business as found in the large cities, 
which feature in such cities would seem 
to be as necessary as the local agency 
itself, if the business of fire insurance 
is to be handled in any way for the con- 
venience of the public. 

“Certain general statements are made 
in the editorial referred to to the effect 
that ‘there is graft and waste in official 
salaries and home office charges, State 
taxes and commissions which should be 
eliminated.” A statement of that kind 
means nothing. As to State taxes, cer- 
tainly the companies have done every- 
thing which is within their power to get 
the item reduced to proper proportions; 


erohaelels 


Such a condition has | 





are helpless. As regards official salaries 
and home office charges, there is no 
evidence of graft or waste in such mat- 
ters. All the weight of evidence is the 
other way—to the effect that as regards 
the administration charges they are ex- 
tremely moderate. 


The published re- | 


ports of the insurance departments is | 


evidence to this effect. This only leaves 
brokerages and agents’ commissions, but 
this residuum, as before stated, is 50 
per cent. of the total business cost. The 
agreement proposes to deal with broker- 
ages in the large cities. As to commis- 
sions, over the greater part of the ter- 
ritory affected 15 per cent. is now the 
recognized rate, and it is what is now 
paid upon the great bulk of the busi- 
ness. It is not proposed to make any 
reduction in this. What is proposed is 
an equalization, and should that be af- 
fected it certainly will not be a detri- 
ment to the better class of agents, for 


whom the editor makes his plea, as they | 


will be distinctly bettered by 
elimination of irresponsible and un- 
trustworthy elements, such being of a 
class which are never attracted by the 
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5.196.017.46 | 1,510.064.23 


TOTAL LIABILITIES $2.585,953.23 
POLICY-HOLDERS SURPLUS $2,610,064.23 

















MYRON W. 


ROBINSON 


SUBURBAN AGENT FOR NEW JERSEY FOR THE FOLLOWING COMPANIES 
Phoenix Assurance Company of England 
Pittsburg Underwriters 
Girard Fire & Marine of Philadelphia 
Svea Fire & Life of Sweden 
Insurance Company of North America of Pa. 
Boston Insurance Company of Mass. 

LARGE LINES ACCEPTED AND LIBERAL COMMISSIONS ALLOWED 


New York Office, Mills Bldg., 35 Wall St. 


Englewood Office, opposite Nepat 








PROMPT SERVICE - - = 


WARREN M. KIMBALL & CO. 


100 WILLIAM 8&T., N. Y. CITY, N.Y. 


SURPLUS INSURANCE 


REPRESENTING 
22 Strong American and European Stock Co’s. 
IMMEDIATE BINDERS—Guarantee Underwriters. London Lloyds 


LIBERAL COMMISSION 











MARS E. WAGAR, President 


Statement of January 1, 1910 





Western Reserve Insurance Co. “!¢veland, Ohio 





ROBERT E. GOOCH, Sec’y and Treas. 


84 WILLIAM STREET, NEW YORK CITY 








The Central Union Fire Insurance Company 


(BEING ORGANIZED) 


ONE MILLION DOLLARS CAPITAL 





Ready for Business about October, 1910. 
giving all information possible. 


T. T. KELLY, Secretary, THE CENTRAL UNION FIRE INSURANCE CO. 
Dwight Building, Kansas City, Mo. 


Write at once for agency contracts, 
Address : 
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WE HANDLE ALL LINES 
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THE PERRY SOLICITORS CO. 


INCORPORATED 


GENERAL INSURANCE ACENTS 


A Live Office—Managed by 
Experienced Insurance Men 


| 10 WALL STREET 
NEW YORK 
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forthcoming issue the “Ameri- 


In it 
can Agency Bulletin” will again com- 
ment editorially upon the new Asso- 
ciation movement. It will say: 
“The Commission Situation.” 
There . have rapid changes in 
the kaleidoscope since our last issue. 
The Bulletin’ riticism of the pro- 
posed commission agreement for east- 
ern and southern States attracted .con- 
lerable attention, and many things 
have bee ascribed to it which were 
re tender It has en the signal 
fe general protest among local 
igents, and some more or less interest- 
editori in the insurance press, 
a g tl a on of the companies 
oO the t ha yssibly they have 
thought too much about -agents )m- 
missions and too little about some 
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teresting letter written by Manager 
Fr k Lock of the Atla n regard to 
I Bulletin’s June editorial. What- 
ver Mr. | k has say, whether for 
yr against th sulle 1, is worthy of 
consideratio1 Wh \ would not 
iscribe an ignificance o his letter, 
beyond its being an expression of his 
personal views, yet the ict that he is 
president of the Eastern Union, and 
has on several. occa been the 
spokesmal f th yanis at 
lea idded I to his state- 
mer 

It ild ’ far as the 
present commission agreeme is con- 
cerned ipanies and local agents, as 
a whole, are not in agreement as to its 
isef ess ! bu or its bene- 
fi o agents 

The B s that the com- 
pal , in forming tl igreement, con- 
sidered ! I erests almost to 
the excl . gents concerned. 
A comm ) ZI ent can be form- 
ule i w I ld be a benefit to 
agents and ti isiness, but unless the 
plan ( some hi r standard of 
agen ! nerits contin- 
ued opposition. 

Th Bulletin doe not ribe oO 
the sentiment that the 0g ¢ 
ter gent to first duce’ commis- 
sions If nere ot inv rrecedence 
in h reform I T hould be re- 
verce ) d } ¢ wh commis- 
sior d age appointments cannot 
I ited ( and tl ame time 

he ‘Weel Under vhich 
prints Mr. I i 1 says that 
the ull tained a 
“tartne hict I believe ex- 
pr S I f nbers of 
the vy limited 
xt | the 
or g£ h ation 
nda ( ith a ades 

0 ( T 
cf t 
ag nent hat w 
feel confid hat Bulle 
ti T illv set 
forth agents 
whether f raded or 
conting ether they 
ar I é places 

I he I local agents 
will f ) ¢ heir protests 
hear the trongly as 
to cr ¢ me th ( yani - aA sense 
of their obligations in the matter of ap- 
nointments nd to induce ther to con- 
sider the whole question from the 
standpoint of general policy; it solely 





as respects the interests of the com- 
panies and a saving to them in the 


xpense account. 
fhe belated adoption of a provision 
for reduced rates when the reduced 


commissions shall go into effect, does, 
correct the greater defect in the 
agreement which ignores the question 
of eliminating multiple, side-line and 
non-recording agents. 


not 





MAKING HEADWAY. 
Shareholders of Western & Southern 
Fire Satisfied with Progress 
Attained. 


After listening to the reports of. the 
Company’s officers setting forth the re- 
sults achieved thus far, 
of the Western & Southern Fire, of 
Shawnee, Oklahoma, at their first gen- 
eral meeting held some days ago, ex- 
pressed themselves as being well pleas- 
ed with the progress attained. At the 
gathering a large percentage of th« 
stock was represented, and the meeting 
is reported to have been “enthusiastic 
and thoroughly harmonious.” Several o! 
the stockholders spoke hopefully of the 
outlook, predicting that the Western & 
Southern was destined to become one 
of the strong fire underwriting proposi- 
tions of the Southwest. 

Application for a license will shortly 
be sought, and when this is had plans 
for putting the Company into operation 
will be rapidly consummated. The offi- 
cers of the Western and Southern, all 
of whom. were unanimously elected at 
the recently held meeting are as here 
given: President, F. W. Christner; vice- | 
president, Col. G. A. Murphy and J. W. 
Rubey; treasurer, L. T. Sammons; sec- 
retary, C. H. Eckford. The directorate | 
is made up of the following-named: F.| 
W. Christner, president, Union Savings 
Bank, and vice-president of the Conser- 
vative Loan & Abstract company, 
Shawnee; Geo, A. Murphy, lawyer and 
vice-president American National Bank, 


Mnskogee, Ckla., and _ vice-president 
First National Bank of Okmulgee: J 


W. Rubey, president, Oklahoma State 
Bank, Shawnee, Okla.; L. T. Sammons, 
president, American National Bank, 
Holdenville, Okla., president Maud 
State Bank, Maud, Okla., and other 
is; C. H. Eckford, secretary West- 
rn & Southern Fire Insurance Com- 
I Shawnee, Okla.; H. H. Holman, 
‘esident First National Bank, Wet- 
umka, Okla.; Irvin Schuman, cashier 
First National Bank, Sullivan, IIl.; J. E. 
Dedman, capitalist and insurance, Mem- 
phis, Tenn.; E. W. Hill, president 
Western Ice & Cold Storage Company 
and vice-president Security State Bank 
of Shawnee, Okla.: E. C. Stanard, of 
the law firm of Stanard, Wah! & Ennis 
of Shawnee, Okla. 


banl 








FORMS NEED WATCHING. 





Underwriters Would do Well to Scan 
Those Covering on Newark 
Property. 


Although rates in Newark, generally 
speaking, are satisfactory, the agents 
seemingly appreciating the need for 
getting a proper figure for their poli- 
cies, not a little complaint is heard 
concerning forms. These latter, pre- 
pared mainly by New York broker 
controlling Newark accounts are ofter 
faulty and grant concessions to the as 
sured that should not be allowed. While 
certain gloss over the viola 
tions, fearing that insistence upon cor 
rection may result in losing the busi- 
ness, others stand firm for revision and 
secure it. Head office examiners would 
do well to scrutinize closely risks sub- 
mitted by brokers on Newark lines. 


agencies 


Fire Districts for Rahway. 
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From the semi-annual! statement of the 
Milwaukee Mechanics Fire, of Wiscon- 
sin, the corporation is shown to hav: 
made a gain of over $31,000 in its _ 
the 








stockholders | 


surplus account since January first, 
item now standing at $686,758. 
NEW YORE TORONTO 
LONDON CHICAGO 


McLEAN STINSON & 60., Lid. 


Surplus Line Underwriters 
43 CEDAR STREET 
New York 
Telephone 264 John 
$25,000 Binder at Londen Lloyds 
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Suburban Dept. —retepnones {221° John 


FRED. S. JAMES & CO. 
123 William Street New York City 


Head Suburban Agents for 
Franklin Fire Ins. Co. of Philadelphia 
County Fire Ins. Co. of Philadelphia 
National Union Fire Ins, Cu of Pittsburg 
Delaware Ins. Co. of Philadelphia 
Svea Fire & Life Ins. Co., Ltd., of Sweden 
General Agents for 


Calumet Insurance Co. of Illinois 
Mechanics & Traders Ins. Co. of New Orleans 


This agency affords you unexcelled fa: 
ities for writing your Suburban lines. Our 
territory includes Westchester, Rockland 
ana Putnam Counties, Long Island, Stat: 

sland in New York State, and Bergen, 
Essex, Union and Monmouth Counties 
New Jersey. 


Prompt Service Individual Attention 














A. P. WATSON, President 


Shawnee Mutual Fire Ins. Co. 


SHAWNEE, OKLA. 


WE INSURE MORE OKLAHOMA FARM PROPERTY THAN 
ANY OTHER COMPANY IN THE WORLD 


C, H. ECKFORD, General Manager 
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84 WILLIAM STREET 


INSURANCE 


UFFEY 


NEW YORK 








Lines BOUND and WRITTEN in Excellent Companies throughout 
United. States, Canada, Mexico and Cuba 








New York New Jersey 


EDWARD 


Pennsylvania 


GENERAL AGENCY OF 


45 Cedar St., 
Cc. B. G. GAILLARD, 


Representing Dixie, Peoples National, Central National, Ins. Co. of 
the State of Illinois, Metropolitan, Equity and County 
Fire Insurance Companies. 


Excellent reinsurance facilities. 
All losses adjusted and paid by us. 


New England 


FE. HALL 


New York 


Sup’t of Agencies 


No overhead writing. 
Five special agents. 











Members of the Fire and Water Com- 
mittee of Rahway. N. J., favor the sug- 
gestion of Fire Chief Lamphear, that 
the city be divided into fire districts, 
and the alarm apparatus modernized to 
suit the changed condition. | 


WHILDEN & 


105 WILLIAM STREET, NEW YORK 
Managers Accident and Health Department 


HANCOCK 





for New Jersey 


Assets over $18,000,0U0. 
Board of any public conveyance. 
SEE OUR NEW SAMPLE PULICY. 


PACIFIC MUTUAL INDEMNITY 





PACIFIC MUTUAL LIFE INSURANCE COMPANY OF CALIFORNIA 
Incorporated 1868 


Third oldest American Company writing Accident and Health Insurance. 
Stockholders’ 
Indemnity Clause includes while on the Platform, Steps and Running- 


and Dentists receive all benefits of preferred risk without extra charge. 


Incorporated 1906 
Issues the same liberal Accident and Health policies as does the Life 
Company. Territory covered—Southern New York, including New York City. 


All losses adjusted and paid through our office immediately upon receiot of satisfactory proof 


Assets Over $18,000,000 


Liability unlimited. Double 
Physicians, Surgeons, Undertakers 
NONE BETTER. 


COMPANY OF CALIFORNIA 
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SECURES COVETED LICENSE. 





General Fire of Paris Admitted to the 
Empire State—Plans of its 
Management. 





After every requirement of the New 
York Insurance Department was fully 
complied with, a license permitting the 
General Fire Assurance Company Of 
Paris, to transact business in the Em- 


pire State, was granted on Thursday 
last. Fred. S. James and Company, 
United States managers for the corpo- 
ration. will now put into execution their 
carefully formulatéd plans for its de- 
velopment on this side the Atlantic. 
Application for entry into Illinois has 
alre: been made, and as speedily as 
possible, admission will be sought into 
all the important Eastern and Central 
States 


As might be inferred, the Company 
will join all rate-making organizations 
and will conform to the best practices 
of the business. 

Established in 1819, the General Fire 
is the oldest of the French fire insur- 
ance companies, none of which stand 
in higher repute. Its latest home office 
statement records total assets of $6,- 


976,056; reserves of $2,310,660, and net 
surplus of $4,265,395. Since organiza- 
tion has paid over $68,000,000 for 
loss¢ 

Both in its underwriting and finan- 
cial departments it is notably well 


managed, its investments being almost 
exclusively in Government and railway 


bonds. The directorate of the institu- 
tion made up of such leading citi- 
zens of the French tepublic as: 
l’Baron de Neuflize, president, banker, 
regent of the Bank of France, admini- 
strator of the Paris-Lyon-Mediterranian 
Railroad; Jean Hottinguer, vice-presi- 
dent; banker, administrator of the 
Eastern Railroad; Amedee Dufaure, 


ex-deputy, inspector; Ernest Schweis- 


guth, ex-manufacturer; l’Baron Edou- 
ard Rothschild, banker, regent of 
the Bank of France, president of the 


of administration of the Northern 
Ernest Mallet, banker, re- 


boar 
tailroad; 


gent of the Bank of France; A. Denfert- 
Rochereau, administrator of the French 
Society of Reports and Depots; First 
Vicomte Jean de Courey, proprietaire 

The manager is M. P. Le Vasseur, 
one of the best Known and successful 


underwriters abroad. 
Its trustees in the United States are: 


Paul M. Warburg, of Kuhn, Loeb & 
Co., New York; Samuel McRoberts, 
vice-president National City Bank of 
New York; James Nichols, president 
National Fire Insurance Co., Hartford, 
Conn 

Fred S. James & Company, United 
States managers, are widely known 


here, and have long been prominent in 
the underwriting world. Membership 
in the firm is made up of Fred S. 
James, George W. Blossom and Edward 
Meinel, all men of proven capacity. The 
immediate direction of the General’s af- 





fairs will be in the hands of Mr. 
Meinel, whose offices are in this city. 
President of Dutchess Fire Indicted. 





An indictment charging ‘Lewis H. 
Vail, president of the Dutchess Fire In- 
surance Company, of Poughkeepsie, N. 
Y., with forgery in connection with the 
settlement of the San Francisco losses 
of the old Dutchess, was found by the 
Grand Jury some days ago. 


After a brief illness Charles Jamin 
New York special agent of the Svea 
Fire & Life, died at his home in Buffa- 
lo on Thursday last. ‘ 





THREE IMPORTANT GATHERINGS. 





(Continued from page 10.) 
sprinkling as practiced in the laundries 
since before the Christian era. certain 
religious denominations sprinkle as one 
of their rites, others use a tank and 
some dip, others duck. 

“Sprinklers depend on a full tank of 
water for success, in this they are dif- 
ferent from Blue Goose banquets. 

“The minds of inventors for years 
have been working to make a perfect 
sprinkler, that is one that will auto- 


matically open by the heat of a fire and 
so distribute the water in the pipes as 
to retard the spread of the fiames if 
not to actually put out the fire. 

“So few of these inventions have 
proven of worth that the junkmen 
have reaped a harvest from the fail- 
ures. 


“There was the Draper sprinkler, de- | 


pending on hot air expanding the ether 
contained in a metal box to force open 
the valve. The trouble with this was 
that the cold water also cooled the 
ether, causing contraction of the metal 
diaphragm and closing the _ valve. 
These old hot air sprinklers we see in 
many people, only we are not allowed 


by law to put on the cold water and 


shut off the hot air. 

“We have toggle joints, duck 
figure four, balance weights. spring 
balance and almost every conceivabl: 
mechanical principle that was ever re 
motely supposed to be able to open a 
valve automatically, but only a few 
have remained with us after a test of 
time and those are doing efficient ser- 
vice. 

“In 1878 Frederick Grinnell exhibited 
the first really dependable automatic 
sprinkler to the officers of the stock 
companies and begged them to grant a 
reduction in rate of 10 cents for a full 
equipment, but sad to say the stock 
companies turned him down without an 
investigation, the New England Mu- 
tuals were next importuned by him and 
they took the matter in hand, made a 
thorough test and ended by recom 
mending their introduction in risks of 
their patrons. 

“How different from the present day 
practices where, in our eagerness t< 
secure risks so equipped, we make th 
rate close to what Mr. Grinnel asked a 
an allowance. 

“The automatic sprinkler, small and 
insignificant as it looks, is a big factor 
in our business, creating one of the 
biggest competitors we have to dea! 
with, and continually cutting down pre 
mium income, let us hope its introduc- 
tion may reduce the loss ratio in like 
proportion. 

Popularity of Sprinklers. 

“Only those of you who are or have 
been on our ‘Sprinklered’ Risk Commit 
tee’ can begin to realize the extent o 
their introduction in this State and the 
great range in size of the risks which 
come before us asking for a layout for 
such protection—it is not alone the 
plants of $100,000 or over in value but 
those of $25,000 and under make up a 
considerable proportion of the whole. 
Having been closely observant of this 
subject for very many years, I predict 
that in 10 years nearly every risk of 
any size will be protected by a system 
of automatic sprinklers. 

“I thank you for the privilege of 
making this address and hope I have 
not exceeded the time limit, at least 
no gong have I heard.” 

“Ganders on the ‘Links. 

Responding to the toast above gi 
John W. Woods, special agent of 
New Hampshire Fire, said: 

“I am in much the same position as 
the young man on a suburban train 
near New York who was asked by a fat 
woman, sitting in front of him, to as- 
sist her off the car. ‘You see,’ she said, 
‘I am rather stout so I find it easier to 
get off backward, but the 


” 


ven 
the 


me on board; I’d be very grateful for 
your help, as I’ve been trying to get off 
at the last three stations.’ 

“Now I’ve been asked to respond to 
the toast that has just been proposed 
but like the young man, I’ve been very 
much puzzled how to go about it. 
When it was suggested to me that I 
do a little of the speechmaking this 
evening, I was not a little surprised, 
for, as you all know, I am not one of 
the talkers of our organization, my 
forte being to sit tight and say nothing 
and my first impulse was to decline 
this honor, for the subject seemed to 
offer, at first blush, little opportunity 
for any display of wit and brilliancy 
such as an address of this nature de 
mands, not to mention the fact that 
these qualities you all know I do not 
possess, but I felt that in asking me to 
assist them the Committee of Arrange- 
ments must surely have been up 


trainmen | 
think I am trying to get on and push | 


bill, 
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'} Louis Schlesinger 
Union Bldg., Newark, N. J. 


FIRE INSURANCE 


| —REPRESENTING— 


Giens Falis Albany 
Buffaio German Dixie Fire 
Security Ins. Co. of No. Am, 


(of New Haven) 


—FOR— 
NEWARK ano ESSEX CO. 


Exceptional Batis Facilities for New York 
Brokers. one our Expense 


Niagara 


Springfield F. & M. 
Firemans (of N. J.) 


LeROY P. GREGORY 
General Mgr 


0. 0. LAUCKNER INSURANCE AGENCY 


57-59 William St. 355 Palisade Ave. 8! River St. 
N. Y. City 


Jersey City Hoboken 


FIRE INSURANCE 


New Jerse 
leading companies, including 


Westchester 


writing agents for twelve of the 


Aachen & Munich 
St. Paul F. & M. 

Teutonia 

Central National 


New Jersey Lines Bound in New York Office 


L. KRETSCHMANN 
Mgr. N. J. Dept. 








SURPLUS LINES 


D.C. SCHUPP & CO. 
159 La Salle Street, Chicago 


Lines placed anywhere in U. S. and Canada 
LIBERAL COMMISSIONS PAID 











Detroit 


Teutonia 
Humboldt 
German —_—— of Pittsbur, 


ARNOLD & WANNEMACHER 


REPRESENTING 
of Allegheny, Pa. 
of Allegheny, Pa. 
Pa. 


Detreft, Mich. 


4388 WALNUT ST., PHILA., PA. 








| 


(Limited) 
OF LONDON 


PINE AND WILLIAM STS., 


Commercial Union Assurance Company 


NEW YORK CITY | 


ed to field work 
to age, ler 
ness, etc. 

Address 210 Onendaga Ave 


Fire Insurance Special Agent Wanted 
A good-sized company desires applications 
from reputable local agents in various parts 


of the country, who believe they are adapt- 
Give full information as 
igth of time in the insurance busi- 


onfidential. 
Syracuse. W. Y. 


Correspondence 








H. G. HARRIS & CO. 


Fire Insurance 
ATLANTIC CITY, N. }. 
Representing Eighteen Leading 
Fire Companies 

fo 

Atlantic City 

Have desirable opening for 
another strong company. 


r 
and Vicinity 





SURPLUS 





MOPAMAODW 





WE solicit your patronage 


tention to 


W. C. FARRAR & CO. 


GERKE 


and assure careful at- 


your interests. 


General Agents 
BUILDING 


Cincinnati, O. 


em2a-r 








BUSINESS 





LOUIS SHERWOOD 


REPRESENTING 
Fire, Casualty and Surety Co’s 
15 Exchange Place, Jersey City, N. J. 





EXCELLENT FACILITIES FOR HANDLING 
BROKERS LINES. Phone, 33 Jersey Clty 








TALLMAN & SEARS 


NEW YORK AND NEW JERSEY 
SUBURBAN AGENTS 
FIREMEN’S INSERANCE (CO. OF NEW JERABY 

ST. PAUL FIKE AND 


wARINE INS. C0, 
OF MINN. 


SO WILLIAM &ST., NEW YORK CITY 








Hockstein, Regen & Co. 


NEW JERSEY AGENCY 
REPRESENTING 


PITTSBURGH UNDERWRITERS 
FRANKLIN FIRE INS. CO., PA. 


OFFICE: 

76 WILLIAM STREET 
NEW YORK CITY 

TEL. JOHN 1278 











PERCY B. DUTTON 
FIRE UNDERWRITER 
ROCHESTER ' i A I 
HUMBOLDT of PENNA. 
TEUTONIA of PENNA. 
COOPER 


of OHIO 














HERBERT BUXTON, Pres. and Mgr. 


Buxton Insuring Agency 


63 William St., New York 


Excess Lines handled anywhere. Good 
connections at foyda, Lon on. 


CORRESPONDENCE SOLICITED. 





JOHN C. PAIGE CO. 
INSURANCE 
65 KILBY ST. 


BOSTON, MASS, 








OF LONDON, ENG. 
U. S. Statement as of Jan. 1, 1909 


Admitted Cash Assets......... $4,801,566 
All Liabilities, incl. Reserves . 3,075,917 
Net Surplus in U. S...... $1, 725, 639 


Eastern and Southern Departments 
Company’s Building, 
38 Pine Street, New York 
GEORGE W. BABB, Manager 





T. A. RALSTON, Sub-Manager 





Northern Assurance Co., ita. 








QUEEN 


Ins. Co. of America, 
Yew yor<. 
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against it in their efforts to inet 
you with entertainment this evening, 
so to help them out of what seemed to 
be a serious dilemma I decided to 
throw myself into the breach and do 
my little utmost to help them out. 

“I do not suppose that the toast that 
has just been proposed was acquired 
through any mere groping in the cark 
in a haphazard manner, no dipping into 
the mental lake with a net and taking 
whatever good luck might bring to the 
surface. In all probability the Commit- 
tee have earnestly and with diligence 
exercised their minds to provide enter- 
tainment, even profit, for this gathering 
of ganders and that there was some 
well defined plan of which this particu- 
lar toast was a part, so that it was up 
to me to do what I could to develop 
this plan. 

“Can it be I have wondered since I 
began to consider this subject that my 
attitude in the matter of rates on risks 
that are closely allied with links. viz., 
small country club houses, which I 
might feelingly remind you was not 
that cf any of my brother ganders, had 
anything to do with placing this trust 
in my hands. It looked like malice 
aforethought, that having digged a pit 
and fallen therein I am to make my 
burial more complete by pulling down 
the sides on my poor head, but I'll ab- 
solve the Committee from any such un- 
kindness on this joyous occasion, al- 
though I can hear from the depth of 
the aforesaid pit a faint voice which 
says ‘I’m right just the same.’ 

Some Oratorical Stars. 


“You must be very lenient with my 
shortcomings for really I know less of 


gander who 
comparing my 


than any 
It is like 


my subject 
swings a club. 


feeble, halting efforts in the line of 
speech making with the wonderful flow 
of language of our silver tonegued, 
golden voiced orator Bae the Lone 
Star State. Just ask Bill Taylor, who 
really does know how to swing a club— 
not to mention how to swing his 
tongue—if such is not the case, or 
worthy gander Richards or that peer- 


less performer on the links who comes 
from the pearl of the Southern tier 
Arnotti. While modesty hampers 
my efforts to sing the praises of the 
golfing gambler, I make bold to assert, 


without fear of contradiction, that he 
is an all round good fellow, for that 


the links make for good fellowship can- 


not be denied. I do not believe that he 
would ever be described as a Scotch- 
man characterized a man of his ac- 


quaintance. Sandy meets a friend who 
says to him, ‘Candy man, what sort of 
a man is Donald McPherson?’ ‘Weel.’ 
says Sandy, after considering the aues- 
tion with true Scotch caution, ‘He’s 
this soort of a mon; I was, going down 
the street not long since when he 
meets me and axes me to come intil 
the hoose and hae a drop of whiskey. 
I say I wall, he takes the bottle and 
pours some intil a glass and I says, 
stoop mon, and,’ adds Sandy with sor- 
rowful emphasis, ‘he stoppt, and that,’ 
he added with conviction ‘is the soort 
of a mon is Donald McPherson.’ 

The Right Sort of Men. 

“No gander who loves the links is 
‘that soort of a mon.’ Now good fel- 
lowship is a mighty fine quality, it will 
do much to help us not only in our 
play, but in our work as well, and any- 
thing that will cultivate it should be 
fostered in every possible manner, in 
fact, a well equipped links would be an 
excellent adjunct to each insurance 
office (I wish that some of the officials 
of my company could hear this sugges- 
tion) so that those who haven’t this 
auality may have a chance to acquire 
it and those who were fortunate enough 
to be born with it, may foster its 
growth, then we will never forget the 
watchword of our order or fail to apply 
it where it will do the most good. 

“There are those among us who look 
upon the gander who prefers the links 
to the diamond, with more or less 
wonder, possibly contempt. but the 
golfing gander in his turn pities those 
‘who hold to such ideas for he is per- 
fectly satisfied that the links have 
more to recommend them and will win 
out in the long run. While the young 
gander may scream lustily and flap his 
wings violently as he careers about the 











diamond, the time comes when he must 
become a spectator, whereas no gander 
is too old to follow the little white ball. 
So I urge those ganders who know not 
the joys of the links to cultivate them 
without delay and to play the game and 
play the game and keep on playing it. 
The gander who loves the links must 
play a straight game, he must never 
under any condition take an unfair ad- 
vantage of his opponent. He plays 
hard but he plays true, for there is no 
game that I can recall which is played 
on honor to such an extent, therefore, 
let us apply the same rules to the hard 
game in which we are engaged, for 
much, much good must follow their ap- 
plication.” 

The New York Pond of the Blue 
Goose is in flourishing condition, and 
those of the field men who do not in- 
dulge in its annual “swims,” miss one 
of the real good things of life. 





“OLD” ASSOCIATION MEET. 

Though in its 39th year the New 
York State Association was never in 
better standing than it is at the pres- 
ent time, and there is every likelihood 
that it will long continue to flourish. 
May such indeed prove to be the case. 
Address of Retiring President Donald. 

In welcoming the members to the 
gathering J. M. Donald, retiring pres- 
ident of the organization, said: 

“Having joined the number of those 
of cur members who no longer have the 
privilege of active participation in the 
insurance affairs of the Empire State, 
we look forward to this gathering as a 
re-union of the clans, whose friendship 
is as real and rings as true as the troth 
of ‘Jonathan & David.’ 

“Quoting from portions of our Consti- 
tition. ‘Our Association was formed 
to perpetuate the present bond of union 
among the members of our profession— 
promote good practices in underwriting 
and encourage harmony and unity of ac- 
tion among the members—fosier all 
movements looking toward a higher 
standard of business.’ 

“The basis of all effective business or 
social organizations or associations is 
in co-operation. 


“Co-operation prepetuates our bond 
of union. 

“Co-operation promotes good prac- 
tices in underwriting. 

“Co-operation encourages unity of 


action among members. 

“Co-operation fosters all movements 
looking toward a higher standard of our 
business. 

“Without it all business effort is ham- 
pered and success is limited. 

“By co-operation we mean ‘operating 
tegether to one end.’ 

“Never in the history of the fire in- 
surance buisness was there greater 
need of this cardinal principal of suc- 
cess. The very foundations of the struc- 
iure of our business—namely the mak- 
ing of rates and percentage of commis- 
sions to be paid agents, are being 
threatened. Some States have already 
assumed our prerogative of making rates 
and others are now considering similar 
action. Insurance commissioners of sev- 
era] States tell us that we must reduce 
expenses or they will take this action 
for us. 

“It is needless to recall the reasons 
for this revolutionary action. One sen- 
tence suffices—‘Lack of co-operation on 
the part of all the companies.’ 

“Insurance capital warring against in- 
surance capital is in the eyes of this 
age of enlightened business economy 
unnecessary and unbusiness-like. 

“Through co-operation the Factory 
Mutual companies have taken from the 
old line stock companies a large volume 
of business which was lost only becaus: 
of our lack of co-operation. 

Co-operation Means Loyalty- 

“To paraphrase an old and trite say- 
iag—Some companies were born to co- 
eperate—Some achieve co-operation, 
and some have co-operation thrust upon 
them.’ Co-operation in business does 
not necessarily mean the sacrifice of in- 
dividual thought. It does mean loyal 
friendship upon the part of all members 
of this profession to the highest tenets 
thereof. It means the sacrifice for the 
good of all, including self, the trifling 


atom of a single line of business which 
we coddle and make great by selfish de- 
sire on our part. It means breadth of 
vision. It means brotherliness in ac- 
tion. We all benefit by it to the ulti- 
mate harm of no one of us. 

“Ofttimes the assured sees in our co- 
operation the outlines of a trust. Let 
us make the workings of this union con- 
tribute to the benefit of the assured, 
take the assured more into our confi- 
dence, have a reason for the faith that 
is in us. Let us most of all have that 
faith in each other like the young lady 


who accompanied by her lover from a. 


party one night was told by him that 
he had something on his mind which he 
believed she should know, as the know- 
ielge thereof might make a great dif- 
ference in their future happiness. ‘Well, 
Jchn,’ said she, ‘you had better tell me 
now.’ 

“The fact is, Mary, 
bulist,’ said John. 


“Oh, that’s all right,’ said Mary, ‘I am 








VIRGINIA WEST VIRGINIA 


AGENTS WANTED 


NORFOLK FIRE 


Insurance Corporation 
NORFOLK, VA. 


NORTH CAROLINA 
MARYLAND NEW JERSEY 











I am a somnam.- | 





a Presbyterian but I will go with you 
every other Sunday.’ ” 

The feature of the meeting was the 
udmirable and much appreciated aq. 
dress on “The Significance of the Fire 
Waste,” ‘by Franklin H. Wentworth. 

With the singing of “Auld Lang 
Syne,” the meeting came to an end, the 
members adjoining to the field, where 
otdoor sports were indulged in, the 
leading event being the annual basechal] 
game between home and coe aly fire in- 
eurance company representatives 
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‘The Leading Fire Insurance Companv 
of America.” 





WM. B. CLARK, President. 

W. H. King, Vice-President. 

Henry E. Rees, Secretary. 
Assistant Secretaries, 


AN. Williams, E. 8. Allen, 
Ek. J Sloan, Guy E. Beardsley 
W. F. Whittelsey, Jr., ‘‘ Marine” 





WOOD BROTHERS & COMSTOCK 


GENERAL AGENTS 


REPRESENTING 


ALLEMANNIA FIRE INSURANCE OO. OF PENNA. 
C4MDEN FIRE INSURANCE ASS’N, OF N. J. 
GEORGIA HOME INSURANCE CO., of Georgia. 
HUMBOLDT FIRE INSURANCE CO., of Pennsyivania. 
MICHIGAN COMMERCIAL INSURANCE CO., of Mich. 
PITTSBURG UNDERWRITERS, of Pennsylvania. 
WESTERN RESERVE INSURANCE GO., of Ohle 





100 WILLIAM STREET - - 


New York 














SVEA FIRE AND LIFE INS. CO., Limited 


Gothenburg, Sweden 

United States Branch, 100 William Street, New York 

ASSETS, $:,263,938 NET SURPLUS, $570,861 
Financially able to meet its every obligation, and prompt and liberal in doing so 


MORRIS L, DUNCAN, U. 8. Manager 




















TWO HUNDRED AND FIRST YEAR 


SUN 
INSURANCE OFFICE 
OF LONDON 


FOUNDED 1710 
United States Branch: 
54 PINE STREET, NEW YORK 
Western Department: 
171 La Salle Street, Chicago 


Pacific Department: 
SANSOME AND SACRAMENTO STREETS 
San Francisco, Cal. 


Agents Wanted at Unrepresented Points 








BRITISH AMERICA 
ASSURANCE CO. 


INCORPORATED 1833 
Head Office: Toronto, Canada 
UNITED STATES BRANCH 


| January 1, 1910 
NE icscdewensss vases s soa eeee $1,556,740. 4 
Surplus in U.S.... 654,302.33 
HON. GEO. A. COX, President 
W. R. BROCK & JOHN HOSKIN, K. C., LL. D. 
Vice-Presidents 


W. B. MEIKLE, Gen. Mgr. 





THE NORTH RIVER 


INSURANCE CO. 
OF NEW YORK 


95-97-99 William Street, N. Y. City 


INCORPORATED 1822 


TOTAL ASSETS DEC. 31, 1909 
$2,189,920.00 





CRUM & FORSTER 


GENERAL AGENTS 
NORTH RIVER INSURANCE CO. BUILDING 
ASSETS 

12-31-07 





Empire City Fire Ins. Co., on 1850. 
Nassau Fire Ins. Co., Inc. "185: ° 
P. ter Cooper Fire Ins. Co., a 1853. 431 
National Lumber Ins. Co. "Inc. 1905..... 355 ,601 
(Writing Woodworkera ‘and — only) 
United States Fire Ins. Co., Inc, 1824.... 500,016 
Dutchess Fire Ins. Co., Inc. 196,....... 533,362 
(Where not locally rep: esented) 


FOR WEW YORK CITY 
AACHEE ¢ JE & MUNICH FIRE ine. §. 


ALLE AEP PERSO} SON Tie ins. co, 
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From a photograph by Howard P. Moore 


BASE BALL GAME. 





As is generally the case much enthus- 
jasm was manifested atthe annual base 
ball game, and while the battle was 
waged this year between showers, it 
did not put a damper on the spirit of 
those on the side lines. The score 
would indicate that several hundred 
yard dashes were manipulated around 
the bases by the participants, to the 
hearty enjoyment of the spectators. 

The two managers, “Al” King and 
Harvey Visscher, were storm centers of 
fun at all stages of the game. From 
their many kicks at the interpretation 
of the playing rules as handed out by 
Umpire Peck, it would be hard to de- 
termine whether they were playing 
Push Ball, Base Ball, Golf or Ping Pong. 
But no matter, it served to give all a 
jolly good time and that in the main 
was the end desired. 

The two teams were made up as fol- 
lows, and the score as indicated below. 
As to how it happened no questions 
should be asked: 


AMERICAN. FOREIGN. 
Sloane, Burke. 
Jarvis, E. S. Folsom. 
Hall. Visscher. 
Jarvis, P. B. Richter. 
Breed. Sumerville. 
King. Kihoades. 
Lauer. Shean. 
Hadley. Tompkins. 
Rich. Jenkins. 
SCORE. 
12 3 4 5 6 7 Total 
American 24090 4 0 19 
Foreign Se 2.2. t. 2 BF 20 





SIDE LIGHTS. 
E. H. Hornbostel, the association’s 
new president, is an accomplished 


swimmer and was thoroughly at home 
in the water at the Thousand Islands. 
The “Baron” scorns motor boats as a 
means of visiting among the islands, 


for he makes trips frequently with the 
fish. On a recent occasion he stroked 
two miles and back to a neighboring 
island with less exertion than most 
men could pound terra firma for the 
same distance. 





When “Al” King wasn’t captaining 
the baseball team, he was preparing 
his response to the toast “The Pink 
and Other Slips.” “Al” is “there” 
strong on after-dinner performances 
and he let drop an endless flutter of 
varigated slips, some or which were on 
himself. 





Baseball “fans” were plentiful at the 
meeting and the players put up a red 
hot article of sport; what the game 
lacked in finesse it made up for in ac- 
tivity. The entertainment committee 
promised to have an assortment of 
curved bats of various designs at the 
meeting next year for the special bene- 
fit of certain members of the teams. 
Not all, however, were of this variety 
of “fan.” Among those who covered 
themselves with glory was Frank 
Burke of the Home. In one inning 
Burke was vainly searching the atmos- 
phere for the illusive missile when it 
suddenly struck his bat; the shout of 
the crowd was his signal to “light out 
for first” as the vernacular has it, but 
Burke, true to his training in the 
Home, kept right on amovin’ and ar- 
rived “safe,” though he looked the most 
surprised man on the diamond. The 
crowd voted it a typical “Home” run. 





J. M. Donald was among those who 
tried out the links. Some who were 
jealous of “Joe’s” ability with the clubs 
said that the former president of the 
association expended 76 good, hard, 
nerspiration drawing strokes in cover- 
ing the course. “Why,” said he. “T've 
done this course in..... oo” §«6E.« “ What's 
the use Joe. you know you can’t ‘come 
back.” 


MEMBERS OF THE UNDERWRITERS ASSOCIATION OF NEW YORK STATE, IN SESSION AT “THE FRONTENAC,” JULY 12, 1910. 


Binghamton was represented. by 
“Billy” Hecox, he of the “gladsome, 
winsome, smile. Although he failed to 
mike good on the promise of a year 
ago, regarding matrimony, “Bill’’ says 
that he has lost little time and that a 
surprise party may be pulled off one of 
these days. He emphasized the “may.” 





That special agents can be, and are, 
specialists in other lines than those con- 
nected directly with insurance, was 
clearly demonstrated by the Jarvis 
brothers, E. S. and P. B. These pop- 
ular members of the New York State 
Association were quite prominent on 
the diamond, courts and links during 
their stay at Round Island. P. B. holds 
the honor of making the round of the 
links in 33 strokes, and of making a 
clean drive of 285 yards. 





It is very evident that George P. 
Peck, he of “sprinkler fame,” will have 
te devise some improvements in the 
present system to reduce the “physical 
hazard” connected with a risk exposed 
on all sides by enthusiastic “fans,” if 
he continues to act as “Grand Handler 
of the Indicator” at Association base- 
ball games. 





The Blue Goose banquet was pulled 
off in fine style, not the least enjoyable 
incident in connection therewith being 
the rendition of that beautiful, sympa- 
thetic, soothing, simple musical number 
“The Smoke Went Up The Chimney 
Just The Same,” by W. C. Rose 





If there was one face missed more 
than another at the meeting, particular- 
1s whon “play hall” was called, it was 
that ef Horry W. Barley, with his in- 
vigorating field vell of “Peaches and 
Cream Bovs.” Sorry you missed. connec- 
tion Harry. 








Members Present. 

Members of the Association recorded 
as being present were: 

Bates, A. J.; Breed, L. C.; Brink, P. 
M.; Brinkley, Geo.; Buell, F. F.; Burke, 
F. E.; Carothers, J. M.; Channell, F 
O.; Chittendon, B. C.; Condon, Geo. E.; 
Crozer, W. M.; Curtis, F. L.; Daggett, 
J. M.; Darlington Hart; Dosser, Chas 
E.: Folsom, Chas. R.: Gant, O. F.; Gib- 
son, Chas.: Greenslet, G. B.; Hall, C. 
R.; Hornbostel, E. H.; Howland, O. M.; 
Hunter, W. D.: Jarvis, E. S.; Jarvis, P. 
B.; Jenkins, F. E.; Jordan, John A.; 
Kentner, F. W.; King, A. A.; Koch, L. 
J.; Lenox, W. W.; Letson, H. C.; 
Lauer; Lovett, A. T.; Maxon, Herbert; 
Maynard, Wm. E.; McLeod, W. R.; 
Meyers, H. M.; Moore, H. P.; Morgan, 
TT, L.; Nevins, R. M.; Nugent, H. B.; 
Peck, G. P.: Peters, Frederick; Phelps, 
C. W.; Pike, E. E.; Quackenbush, E.; 
Rhodes, Sumner; Rich, C. A.; Richards, 
H. S.; Roach, W. C.; Shean, T. F.; 
Smith, H. B.; Smith, H. H.; Smith, W. 
C; Somerville, W. R.; Staley, H. L.; 
Sullivan, F. J.;: Taylor, W. H.; Tomp- 
kins, G. S.; Tyler, F. S.; Tyson, W. E.; 
Van Valkenburgh, C. W.; Visscher, H. 
S.: Webster, L. L.; Wood, J. W. 

Others in Attendance. 

J. M. Donald, manager German Amer- 
ican, Brooklyn: EB. J. Sloane, assistant 
secretary, Aetna; J. A. Swinnerton, as- 
sistant secretary, Continental: Joseph 
McCord, vice-president, Hanover; 
Thomas Scotland, agency manager, Cit- 
izens, Mo.: George W. Burchell, vice 
president, Queen; J. C. Richter, sprink- 
lered risk engineer; George Smith, 
sprinklered risk engineer; Franklin H 
Wentworth, secretary, N. F. P. A.: * 
H. Paddon, chief Blectrical Ins: 
Tnderwriters Association, Nr‘ 
State: W. C. Rose, Rose & ' 
bany: William Heeox, B 
ar nger, Buffalo: J. W. Willian 
manager. Genera] Adjustment Bureau, 
Buffalo: W. 1. Hadley, The Eastern Un- 
derwriter, New York. 
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CASUALTY AND 


SURETY HAPPENINGS 











UP TO BRITISH BANKERS | 


SCHEME AWAITS THEIR APPROVAL 





Surety Underwriters Evolve a Plan for 
Guaranteeing Cotton Bills 

of Lading. 

contere 

bankers, 


neces between 
railroad men 


After 


committees of 


several 


and surety officers, the plan for guar- 
anteeing cotton bills of lading has been 


reduced to a workable basis and re- 
mains only to be ratified by those in- 
terests before being put into operation. 

the agreement to the scope and 
method of the plan was hastened some- 


as 


what by the demands made last week 
by the English bankers who were the 
chief sufferers from the recent cotton 
frauds and consequently take the stand 
that they are entitled to name condi- 
tions for financing future cotton ship- 
ments. London and Liverpool bankers 
informed their correspondents here 
that they would require hereafter a 
guarantee of cotton bills of lading by 
the American banks, 1 to the extent 
of guaranteeing delivery. Bankers 
he dismissed the delivery stipulation 
as ing out of the question, but they 
took up seriously the matter of supply- 
ing some form of guarantee to the for- 
eign bankers. 

It was the general opinion that th 
banks the ves could not make such 
a guarantee and the proposition in this 
form was ibmit 1 to the surety com 
panies The National Surety’ had al 
ready made overtures to certain New 
York banks with a view to furnishing a 
guarantee against forgery in connectio 
with he issuing of cotton bills of lad- 
ing, along lines similar to the forgery 
bonds = it had started to issue a 
short tir efore A broader guaran- 
t than thi Ss was necessary however, 
so the present plan was formulated. 

As it no\ tand he indemnity cov- 
ers ft ara I urd One is 
ag is rger e signature of a 
T vi frelg LkE or the issuing 
f bil by uthor 1 pe yn the 
other aS rantee nha h bill of 
i is a id ree for merchan 
dis¢ tually ( the railroad 
| inkel that this form of 
guarante will be a to cover all 
contingencies of possible fraud and will 
protect themselve s well as the for- 
1en bankers 

The most difficult question that ha 

fronted = the suret companies is 
what rate to charge for the Saaenanats 
which they are to furnish. The com 
mittee which has had the matter under 


investigation and visited the south for 


the purpose of getting first hand 
knowledge of the risk involved, has 
been wrestling with this problem pra: 
ically every day since its return. A 
per bale charge of twenty-five cents 
was at first considered by the suret 
companies, but the bankers declared 
that this was prohibitive and the under 
tanding now that a rate of some 
thing in the neighborhood of ten cents 
vill be agreed upon. 

The method of issuing the guarante 
has not been announced, but it is mw 
derstood iat the panies will a 
ogether matter, ach taking 
share of th sntire volume, pooling 
heir pret s and losses.. It is prot 
ble that no further action will be 
taken until the pre yposed plan of the 
guarantee | bee submitted to the 
committee of English bankers who are 
expected to visit this country within a 
few weeks to settle this and other mat- 
ters in connection with the movement 
to safeguard against a repetition of the 
Knight, Yan: & C otton frauds 
NO INSURANCE FOR NATIONAL 

BANKS. 

After looking into the question of the 

insurance of national bank deposits on 








the principle proposed by a company 
w hich is shortly to be started in Wash- 

ngton for the purpose of guaranteeing 
the assets of banks against depreciation 
or loss, Treasury officers have céme to 
the conclusion that there is a .serious 
cbstacle to the application of this idea 
on the basis proposed in the case of na- 
tional institutions. 

The company in question thought of 
issv'ing. its policies to the banks, whieh 
at the same time were to buy stock’ im 
he concern and thereby to share in the 
dividends realized from the process of 
insuring the deposits. The Treasury 
people now say that they will be oblig- 
ed to enforce the provisions of the na- 
tional bank act, which forbids national 


banks from buying the stocks of any 
company whatever. This would prevent 
them from holding the stock of such an 
insurance company as has been pro- 
posed. It has been suggested that the 
steck in question shall. be held by the 
directors, but the objection is being 


this would give the directors 
a chance to profit from the operations 
of the concern and as these profits 
might be large the situation would not 
look well. There may be some way of 
reconciling the situation with the de- 
mands of the national bank law, but 
officials are not prepared to indicate 
what it can be, 


made tha 


CHARTERED BY DELAWARE. 





American Bankers Assurance Company 
o* St. Louis, Plans to Begin Busi- 
ness Shortly. 





has been secured 
by American Bankers Assurance of 
St. Louis, the charter permitting a capi- 
tal stock of $10,000,000. John B. Christ- 
ensen, of St. Louis, counsel for the 
American Bankers Assurance, says that 
the company chartered in Delaware 
an auxiliary to the existing company 
which was chartered in Missouri last 
October. 

Under the Missouri law a corpora- 
tion cannot hold the stock of another 
corporat ion and the number of directors 
is limited to thirt een,” Mr. Christensen 


\ Delaware charter 
the 


is 


said. These mitations are not im- 
posed by the ies of Delaware and for 
is reason we secured an auxiliary 


harter there.” 


The American Bankers Assurance 
Company, according to Mr. Christensen, | 
will be ready to apply for its Missouri 


license to do business by August 1. A 
sufficient amount of the capital stock of 
‘company has been placed to warrant 
the application. 

The company 


the « 


is planned to write a 


ind of insurance which has never been 
written before, according to its pro- 
moters—the insurance of the deposits 


of country banks, to guarantee the de- 
positors against loss in case the bank 
fails The officers of the American 
Bankers Assurance Company are: Harry 
M. Rubey, president; E. A. Peters and 
A. C. Landon, vice-presidents; directors, 
Lon V. Stephens, James P. Hinton and 
W. E. McCully. 





Opportunity to Secure a Good Man. 
years editorial associa- 
Chronicle” of this city. 
has forsaken insurance 
will re-enter his old 
field of surety underwriting, in which 
he has had extended experience. Mr. 
Steffner is a close student of insurance 
affairs and understands thoroughly the 
theory and practice of suretyship. To 
company seeking such a man he would 
rove a valuable acquisition. 


severai 
tion with “The 
John P. Steffner 
journalism, and 





An eight 
declared 
Company 


per cent. 
by the American 
of Baltimore, 


dividend has been | 
Bonding | 


AN HONOR WELL MERITED. 
Williamr J. Unverzagt Elected a Vice- 
President of the American Bond- 

Pee ing Company. 








THOS Memntliar with William J. Un- 
verzagt, @nd his work as agency super- 
intendemt-of the American Bonding Com- 
pany of. Baltimore,.will appreciate the 
fitness of his recent election as a vice- 
president of €be. institution. 

Loyal »and-efficient co-operation be- 
tween the head-offieé.and the field force 
of the Amertean. Bonding - + reseesie 
for the solid success<tit@tgthe Goirpany 
has attained under its p t ‘Yhanage- 
ment, and the creatiom@i the=agétcy 
staff has been almost: WhOlly the “werk 
of Mr. Unverzagt.. Hé will continue to 
travel, 
becoming modesty. 





POOR OLD TEXAS. 


Legislature in Special’ Session Threat- 
ens Dire Thinas to Fire Insur- 
ance Companies. 





Pursuant to the call of Governor 
Campbell, members of the Texas Legis- 
lature met in special session on Tues- 
day, to consider the fire insurance rat- 
ing law of the State. Obedient to pop- 
ular clamor the Rate Board a_ short 
time ago ordered a flat reduction in the 
promulgated rates, upon all classes of 
risks, save country property. 


and. will wear his honors with 


As _ 


loss ratio of Texas last year was 81.29 


the great majority of companies 
ed to accept the mandate of the | 


declin- 
Board, 


and instead ordered their agents in the 
State to cease writing business. At the 
same time suit in opposition to or- 
der was instituted. 

Resenting the attitude of the insur. 
ance companies, Governor Campbe'! has 
recommended the passage of a law 
barring from T'exas any institution that 
withdraws or threatens to retire from 
the State because of dissatisfaction 
with its statutes. He further urers the 
abolishment of the present Rating 
Board and the enactment of additional 


legislation rigidly regulating insurance 
interests. Truly fire insurance is h-— ip 
the Lone Star State. 





The Employers’ Liability — 
Assurance Corporation, Limited 


The original and leading Liability 
Insurance Company in the World 
LIABILITY, STEAM BOILER, ACCIDENT, 
HEALTH, FIDELITY 
AND BURGLARY INSURANCE 


United States Branch 
SAMUEL APPLETON, ‘United States Manage 


Employers’ Liability Buliding, 
33 Broad Street, Boston, Mass. 


ACENTS WANTED 











T. J. FALVEY, President 





INCORPORATED UNDER MASSACHUSETTS LAWS 


Massachusetts Bonding Insurance Company 
Home Office, BOSTON, MASS. 


New York Office, 27 Pine St. 
BALLARD McCALL, Resident Vice-President 


Newark, N. 
JOHN GIBLON, General Agent 


Surety Bonds «« Burglary Insurance 


JOHN T BURNETT, Secretary 





J. Office, 707-708 Firemen’s Building 








Plate Glass, Steam Boiler, Fly Wheel, 
Liability 


ROBERT J. HILLAS, Vice President and Sec. 
FRANK E. LAW, 2nd Asst. Secretary 


THE FIDELITY AND CASUALTY COMPANY 


97 to 102 CEDAR ST., NEW YORK CITY. 


eee SEERA ETRY ae NORE Ie $ 9,598,924.02 
Capital and Surplus.............-.- 3,564,229.90 
Losses paid to January 1, 1910.... 31,3956,063.21 


This Company grants insurance as follows: 


Bonds of Suretyship for persons in positions of trust, Fidelity Bonds, Burglary, 
Employers. Public, Teams, Workmen's 
@ollective, Elevator and General Liability ; Personal Accident, Health, Physicians’ 


. OFFICERS...... 
GEORGE F. SEWARD, President 


HENRY CROSSLEY, Asst. Secretary 
GEOBGE W. ALLEN, 3rd Asst. Secretary 








ACCIDENT 


LIABILITY 
HEAL TH - -- ELEVATOR - - - AUTOMOBILE 
PLATE GLASS AND BURGLARY INSURANCE 


Prulential Cisuall/ Company 


HOME OFFICE, INDIANAPOLIS 


- - - - BOILER 





AUTHORIZED CAPITAL - 








- ONE MILLION DOLLARS 


LIBERAL CONTRACTS TO AGENTS 
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DRASTIC MEASURES IN FORCE 


NOTABLE LAWS OF NEW YORK. 








Bills Affecting Employers Liability 
Passed in Empire State 
Last Year. 





The labor legislation of 1910 in New 
York will, in the opinion of State Labor 
Commissioner Williams, says the “Al- 
bany Argus,” always be notable for two 
laws, one of which, at least, is undoubt- 
edly not exceeded in importance by 
any ether law ever passed here. These 
are the two acts dealing with employ- 
ers’ liability and compensation for in- 
dustrial accidents (chapters 352 and 
674 of the Laws of 1910) which are the 
outcome of the work of the special 
commission appointed in 1909 to in- 
yestigate those subjects. In _ brief, 
chapter 352 greatly extends the legal 
liability of employers based on negli- 
gence, and at the same time offers a 
plan of fixed compensation which em- 
ployers and employees may by volun- 
tary agreement substitute for their re- 
spective liabilities and rights under 
the liability law; chapter 674 substi- 
tutes outright, for certain especially 
dangerous occupations, in place of em- 
ployers’ liability based on negligence, 
compulsory compensation under a fixed 


scale for all employees accidentally in- 
jured when not guilty of serious or wil- 
ful misconduct. Chapter 674 is notable 
as the first State law in this country 
to adopt the principle of compulsory 
compensation, but both acts are nota- 
ble as having for ultimate purpose the 
same end, namely, a general change 
from the principle of liability to that of 
automatic compensation. Both are the 


fruition of a movement which has been 
gathering headway for years and both 
must be regarded as beginning a new 
era in legislation upon the subject in 
this country even though they embody 
only in tentative form a _ principle 
which has been almost universally rec- 


ognized and generally applied for years 
in nearly every other advanced indus- 
trial country. 
Other Labor Laws. 
Among other labor laws two groups 


are notable as making progress. One 
of these, comprising chapters 348, 349, 
171 and 514, deals, with the problems 


presented by the large and growing 
numbers of aliens in the State, the 
great mass of whom belong to the 
labor class. These laws are the result 


ef the work of the special commission 
or immigration appointed in 1968. 
Three of them aim to protect immi- 
grants against frauds by private bank- 


ers (chapter 248), unauthorized ticket 
agents (chapter 349) and notaries 
(chapter 471), but do not represent 
new departures in legislation. The 
f-urth, however (chapter 514), rep- 
resents novel legislation in this coun- 
try by the creation in the department 
of labor of a new bureau of industries 

| immigration in charge of a “chief 

stigator,” the functions of which 
bureau will be, substantially, to aid or 
protect immigrants by furnishing infor- 


mation to them or to other govern- 
mental agencies having regulative 
powers, and to recommend further 
gislation. A second group of this 
year’s notable jaws comprise a number 
of amendments to the labor law in- 
creasing safeguards for the health and 
safety of employees, whose importance 
is no less because they are along more 
familiar lines, since prevention of in- 


lustrial diseases and accidents must 
always be held as the highest aim in 
legislation on those subjects. Substan- 
tial progress in this aim may be seen 
in a simple enumeration of the sub- 
jects of seven acts of 1910, several of 
which were passed upon the initiative 
of the department of labor. Chapter 106 
strengthens the requirements as to ex- 
haust fans in factories where dust- 


creating machinery is used; chapter 
114 requires clean floors, and use of 


cuspidors in factories; chapter 229 re- 
quires pure drinking water in factories, 
better dressing rooms for female and 
wash rooms for all employees; chapter 
101 increases the list of dangerous em- 
ployments forbidden to children under 
16; chapter 461 forbids obstructions to 
windows, etc., in factories; chapter 387 
increases the restrictions upon night 
work of children in mercantile estab- 
lishments, imposes such restrictions for 
the first time in bowlimg alleys and 
places of amusement, and reduces the 
cyemption allowed at Christmas time 
from the limitations upon women’s 
hours; and chapter 342 forbids night 
employment as messengers for all per- 
sons under 21, thus meeting a serious 
menace to the morals of youths, 


brought to light by investigations of | 


the New York child labor committee. 





STILL ROOM FOR IMPROVEMENT. 





Accident Record on Railways Contin- 
ues to Assume Heavy 
Proportions. 





The total number of persons killed 
on or by railroad trains in the year 
ended June 30, 1909, was 8,722, and 95,- 
626 persons were injured, according tu 
an abstract of railway statistics made 
public by the Inter-State Commerce 


Commission on Monday. Of those 
killed outright, only 253 were pas- 
sengers, aS against 381 passengers 


killed the previous year; 4,944 were 
trespassers on the road, and the re- 
maining 3,525 killed were railway em- 
ployes. 

To passengers the greatest cause of 
injury seems to have been derailment 
or collisions. In this way 86 pas- 
sengers were killed and 4,805 injured. 

In the whole year, the report states, 
1 passenger was killed for every 3,523 - 
606 carried, while the injured averaged 
1 to every 86,458 carried. The indica- 
tions are that railroad travel is becom- 
ing less dangerous with the installation 
of improved safety devices. 





Dentist Sued for $25,000 Damages. 





Dr. S. C. Pennington, a dentist of 
Baltimore, must defend a suit for $25,- 
000 damages, recently 
against him in the Superior Court by 
reorge Forbes, also a resident of the 
Monumental City. Mr. Forbes, who 


instituted | 


happens to be an attorney, avers that ' 
in June, 1909, he visited the dentist’s | 


office to have a tooth extracted. Dr. 
Pennington’s pull was so vigorous, he 
declares, that his jaw was broken. As 
salve for his suffering he wants $25,000 
of the dentist’s cash. 

Whether he will get what he seeks 
remains to be seen; meantime the ac- 
tion must be defended by Dr. Penning- 
ton, which reminds one that a physi- 
cians defense policy is a handy thing 
to have tucked away. Many compan- 
ies write this form of indemnity. 





Switched to National Surety. 





For some years the American Surety 
Company, of New York, held a virtual 
monopoly of the bonding business of 
the Mexican Government. This year, 
however, the National Surety Company, 
also of this city, managed to gather in 
the plums, its rate being but two cents 
below that bid by its leading competi- 
tor. 

New Jersey Agency Appointments. 

American Live Stock.—J. H. Hickey 
& Co., Bayonne; E. R. Bonsall, Ocean 
Grove; A. W. Cramer, Rutherford. 
Massachusetts Bonding. — Ferdinand 
Frostel, Jr.. F. H. Otterstedt, Gutten- 
herg. North American Accident.—M. 


E. Williamson, Jersey City. Travelers 
Indemnity.—Isador Heiman, Philadel 


delphia, Pa. 





In succession to R. G. Williams, J. B. 
Jones has been appointed general agent 
for the Frankfort Marine. Accident & 
Plate Glass Insurance Company. 


THE EASTERN UNDERWRITER 


ENLARGING ITS STAFF. 





Kansas City Casualty Securing Men To 
Aid In Building Up 
Agency Plant. 





Vice-president and general manager 
T. A. Swartz of the Kansas City Casu- 
alty Company, advises The Eastern Un- 
derwriter that the institution is making 
remarkable gains, necessitating the en- 
largement of the home office and super- 
vising agency staff. 

A recent accession is J. M. Egerman, 
who has been appointed manager of 
agencies. Mr. Egerman was formerly 
identified with the Chicago office of the 
Employers Liability and in addition 


19 


thereto has been connected with the 
old Central Accident of Pittsburg and 
Empire State Surety. His work as in- 
dicated by the title will be that of as- 
sisting in building up the agency plant 
of the Company. 

Another appointment announced by 
the Kansas City Casualty is that of 
Dennis Hudson, for many years super- 
intendent of the Prudential in Kansas 
City, who has resigned to become 
superintendent of agencies for the 
Kansas City Casualty. Mr. Hudson is 
credited with being one of the most 
successful men in the West in the 
handling of agents, and will, no doubt 
prove a valuable acquisition to the staff 
under the direction of Mr. Swartz. 





AcDI4T INSU payer CoMPIM” 
af New York 
SUPERIOR POLICIES 


KIMBALL C. ATWOOD, Presidem, 
290-292 Groadway, New York. 








The Philadelphia 
Casualty Company 


WALTER LE MAR TALBOT 
President 
Our New Accident Policy is Perfection 
It’s The Policy Your Client Wants 
It's The Policy That’s Easy to Sell 


PERSONAL ACCIDENT, HEALTH, 
LIABILITY, AUTOMOBILE, PLATE 
GLASS AND CREDIT INSURANCE. 


AGENCY CORRESPONDENCE 
SOLICITED 

















| Place your 


Address Agency Department 


INSURANCE BROKERS! 
SURETY 
business in the ‘‘ EMPIRE”’ 


CAPITAL, $500,000 


Business producers not now under contract wanted for open territory 


The Empire State Surety Company 
84 WILLIAM STREET, NEW YORK 


CASUALTY 


and 








$100,000 deposited with Auditor of State 
for Protection to Policyholders 


WORTH INVESTIGATING 


THE BIG OPPORTUNITIES FOR AGENTS IN WRITING 


COMMERCIAL and INDUSTRIAL 
Health and Accident Insurance 


Write and get our proposition for Agents and Special Representatives on salary or commission basis 


THE SECURITY CASUALTY COMPANY 


INDIANAPOLIS, IND. 


E. O. BURGAN, 
Manager 








from the start. 
Write to-day for particulars to 


Assets, $255,424.83 


MONEY MAKINC POSSIBILITIES 


GET ACQUAINTED WITH OUR 
NEW HEALTH AND ACCIDENT POLICIES and the OPPORTUNITIES 
we have FOR DISTRICT AND LOCAL AGENTS 


Local Fire and Life Agents can carry this line and will find it a money-maker 
We have some Choice Openings in New York and New Jersey. 


PETER PATTERSON, Secretary 
FEDERAL CASUALTY CO., - 


DETROIT, MICHIGAN 
Surplus, $224,006.23 








Home Office, 


AND HEAL 


DANIEL D. WHITNEY, Vice-Pres. 





THE 


METROPOLITAN CASUALTY 


INSURANCE CO. OF NEW YORK 

(Formerly The Metropolitan Plate Glass and Casualty Insurance Co.) 
47 CEDAR STREET 
Chartered 1874 
PLATE GLASS 
PERSONAL ACCIDENT POLICIES 
OF THE MOST APPROVED FORMS 
EUGENE H. WINSLOW, President 


8. WM. BURTON, Sec. 
RELIABLE AND ENERGETIC AGENTS WANTED 


ALONZO G. BROOKS, Ass’t Sec. 








THE EASTERN UNDERWRITER 


July 21, 1910, 











CHICAGO’S FINANCIAL GIANT 


Secarity Life Insurance Company of America 


W. O. JOHNSON, President, Rookery Bldg., Chicago 








Capital and Surplus Over $1,000,000 





For the Sells’ Ideal Agency, with the Security Monthly Income Policy 
Address, J. B. SELLS, Vice-President 


CHICAGO’S STRONGEST LIFE INSURANCE COMPANY 











EMPIRE LIFE INSURANCE COMPANY 


HOME OFFICE 


Peters Building ATLANTA, CA. 


A Strong Southern Legal Reserve Company, 
Operated Along Conservative Lines and Offering 
Exceptional Advantages for High Class Producers. 























Any successful Life Insurance solicitor, having 
an unimpeachable record can secure good 


territory with a liberal contract by addressing 


Security Mutual Life Insurance Company 


BINGHAMTON, N. Y. 








LONDON GUARANTEE AND ACCIDENT CO., Ltd. 


OF LONDON, ENGLAND 


Head Office F. J. Walters 
CHICAGO , 


¥F. W. LAWSON ’ 

Gen’l Manager % or J¥ 74 ms 7 ——— 

. Reger . Supesse ns Elmer A. Lord & Co. 
iability, Accident, <i odadiane 145 Milk St., Bost 

Health, Credit, Burglary ; Resident te Seas 

and Steam boiler je 


45-49 Cedar St. 
New York 








STOCK SALES MANAGER WANTED 


We are desirous of securing the services ot a thor- 


oughly experienced and practical sales manager who 





can hire and control a large force of stock salesmen. 
We want a man who has a connection and following 





among A-] stock salesmen as well as investors— 





“a live wire” who can infuse life and enthusiasm 





into his sales force. Our proposition is a high-grade 


one and “as straight as a string,” and we will pay 





the limit for a man with similar qualifications. Ap- 





plications can be addressed in fullest confidence to 


The Union National Securities Co. 
of America 


Fiscal Agents for the Farmers National Life 
Insurance Company of America (Organizing) 


HEAD OFFICE, 716--17--18--19 HIPPODROME BLDG. 
CLEVELAND, OHIO 








Resident Manager | 


————New Eng-and | 


Scranton Life Insurance Co. 


JAMES S. McANULTY, President 


HAS GOOD TERRITORY TO OFFER LIVE 
AGENTS WHO CAN MAKE GOOD 





$584,482 62 
$201,330 00 


Assets - - 
Reserve - - 
Capital ~ - $300,000 00 
SURPLUS - - $64,374 37 
Address WM. E. NAPIER, Secretary 
SCRANTON, PA. 





The Great Western Life Insurance Co. 
KANSAS CITY, MISSOURI, U. S. A. 








DESIRABLE TERRITORY 
AVAILABLE TO KEEN, acini seine 
ACTIVE, RELIABLE Ze HOST 
SOLICITORS fg? a. GEO. STEVENSON, JR., 
—— SS PRESIDENT 


SEBEL, COMMIENIONS JAMES CHAPPELLE, 


SECRETARY 


A. D. BONNIFIELD, 


AGENCY SUPERINTENDENT 


THOROUGHLY 
UP-TO-DATE POLICIES 
CORRESPONDENCE 
DIRECT WITH THE COM- 
PANY SOLICITED 
































Citizens Life Insurance Company 
Louisville, Kentucky 
ABSOLUTE SECURITY 





The Deposit held by the Treasurer of the STATE OP 
KENTUCKY Guarantees the Reserve on every 
policy issued by this Company 





LIBERAL CONTRACTS 





W. H. GREGORY, President 








—— 








